CHICKASHA MUNICIPAL AUTHORITY

AGENDA
LOCATION OF MEETING
CITY HALL COUNCIL CHAMBERS
117 NORTH FOURTH STREET
CHICKASHA, OKLAHOMA 73018

TIME OF MEETING DATE OF MEETING
6:30 PM JULY 21, 2025

All items on this agenda, including but not limited to any agenda item concerning the
adoption of any ordinance, resolution, contract, agreement, or any other item of business,
are subject to amendment, including additions and/or deletions. This rule will apply to
every individual agenda item without exception, and without providing this same
amendment language with respect to each individual agenda item. Such amendments
should be rationally related to the topic of the agenda item, or the governing body will be
advised to continue the item.

The governing body may adopt, approve, ratify, deny, defer, recommend, amend, strike,
or continue any agenda item. When more information is needed to act on an item, the

governing body may refer the matter to its City/Trust Manager, staff, attorney or to the
recommending board, commission or committee.

1. Call to Order / Roll Call.

2. Consent Docket:

a. Acceptance of the Minutes of the July 7, 2025 regular meeting.
b. Accept Claims List.
3. Discussion/Approval of Items Removed from Consent Docket:
4. Consideration and Discussion Items:
a. Discussion, consideration, and possible action to authorize the purchase

of a Roadway Maintenance Equipment Model B-6 PB Asphalt Patcher
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unit using Source Well Contract #080521-PBL with PB Loader
Corporation out of Fresno, California, not to exceed the purchase amount
of $210,000.00

b. Discussion, consideration, and possible action to authorize the purchase
of'a 2026 Ram 2500 4x4 Crew Cab for an amount not to exceed
$47,260.00 and a 2026 Ram 3500 4x4 Crew Cab for an amount not to
exceed $59,180.00 using State Contract #SW0035 to be purchased from
Joe Cooper Dodge for use in Public Works Department.

Motion for Adjournment.
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CHICKASHA=

Meeting Type: CMA Agenda 7-21-2025
Meeting Date: 7/21/2025

Department: City Clerk Agenda Item No. 2.a.

AGENDA ITEM: Acceptance of the Minutes of the July 7, 2025 regular meeting.

. BACKGROUND/DESCRIPTION:

Il. RECOMMENDED ACTION:

111 FISCAL INFORMATION -

Iv. FUND INFORMATION:
Dept. Director: Fund | Account Amount
(To)
FUND |  ACCOUNT AMOUNT
Meeting Date: (From)
V. ATTACHMENTS:

1. CMA 7-7-2025
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July 7, 2025

The REGULAR meeting of the CHICKASHA MUNICIPAL AUTHORITY was held
in the council chambers in city hall on the 7th day of July 2025 as specified by advance
public notice with a properly prepared agenda stating the subject matter or matters to be
discussed at said meeting. Chairman Grayson called the meeting to order at 6:58 p.m.

ITEM 1.

PRESENT:

ABSENT:

PRESENT:

ITEM 2.

ITEM 2a.
ITEM 2b.
ITEM 2c.

Call to Order / Roll Call:

CHAIRMAN AND TRUSTEES

Zachary Grayson, Chairman

Georgianne Hebblethwaite, Vice Chairman
Lisa Hatchett

Kim Irving

Kea Ginn

John P. Smith

Erica Alexander

Charlie Burruss

Clark Southard

None.
STAFF

Jim Crosby, City Manager

Rachel Bernish, Asst. City Manager
Amanda Mullins, City Attorney

Susan M. McDaniel, City Clerk

G. G. Music, Police Chief

Tony Samaniego, Fire Chief

Lillie Huckaby, Library Director

Spencer Winzenried, Parks & Rec Director
Edward Perez, EM Director

Tracey Austin, HR Director

Shae Mortimer, Marketing and Civic Engagement Manager

Consent Docket: ITEM 2a —ITEM 2e.

Acceptance of the Minutes of Julé6 2, 2025, regular meeting.
Acceptance of the Claims List.

Accept and ratify Master Professional Services Agreement —
Task Authorization No. 3, Amendment #1 with Freese and

Page 4 of 67



Chickasha Municipal Authority Meeting 6-16-2025

TIME 7:30 P.M.

ITEM 2d.

ITEM 2e.

Nichols and authorize the Trust Management/City Manager
and Chairman to execute the same.

Accept and ratify renewal of Workers’ Compensation
Insurance with OMAG:; authorize the application of the escrow
balance to the premium and authorize the City Manager to
execute the necessary documents.

Acceptance of Resolution 2025-19R amending the FY 24/25
Budget.

*Motion by Trustee Alexander, second by Trustee Southard to approve Items 2a — 2e.

Roll call vote:
Ayes:”

“Nays:”
“Abstain:”

Motion carried.

ITEM 3.

No Action Taken.

ITEM 4.

ITEM 4a.

Hatchett, Irving, Ginn, Hebblethwaite, Smith, Alexander, Burruss,
Southard, and Grayson.

None

None

9-0

Discussion / Approval of Items Removed from Consent Docket:

Discussion and Consideration Items:

Discussion, consideration, and possible action to approve
Resolution No. 2025-18R to authorize the publication of public
sale and public auction pursuant to 64 O.S. Section 1081 and
1082 for an oil and gas mining lease for oil and gas development
covering real property in Section 28, Township 7 North, Range
7 West and more specifically set forth in the Resolution.

*Motion by Trustee Burruss, second by Trustee Southard to approve Resolution 2025-18R

as presented. with the exception that it be amended to remove the referenced to a fixed

3/16™ rovyalty and instead allow for the submission of bids proposing any royalty interest.

Roll call vote:
Ayes:”

“Nays:”
“Abstain:”

Motion carried.

ITEM 4b.

Hatchett, Irving, Ginn, Hebblethwaite, Smith, Alexander, Southard,
and Grayson.

None

Burruss

8-0-1

Discussion, consideration, and possible action to allow the

Chickasha Fightin’ Chick Quaterback Club the use of the golf

course to host and conduct the annual Golf Tournament
fundraiser on July 26, 2025, and waive any associated fees.
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Chickasha Municipal Authority Meeting 6-16-2025
TIME 7:30 P.M.

*Motion by Trustee Hebblethwaite, second by Trustee Alexander to allow the Chickasha
Fightin’ Chick Quaterback Club the use of the golf course to host and conduct the annual
Golf Tournament fundraiser on July 26, 2025, and waive any associated fees.

Roll call vote:

Ayes:” Hatchett, Irving, Ginn, Hebblethwaite, Smith, Alexander, Burruss,
Southard, and Grayson.

“Nays:” None

“Abstain:” None

Motion carried. 9-0

ITEM S. Motion to Adjourn.

*Motion by Trustee Hatchett, second by Trustee Hebblethwaite to adjourn.

Meeting adjourned.
TIME: 7:01 PM

Approved this 21st day of July 2025.

Zachary Grayson, Chairman

Susan M. McDaniel, CMC — City Clerk

(ATTEST)
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CHICKASHA=

Meeting Type: CMA Agenda 7-21-2025

Meeting Date: 7/21/2025

Department: Finance

Agenda Item No. 2.b.

AGENDA ITEM: Accept Claims List.

. BACKGROUND/DESCRIPTION:

Il. RECOMMENDED ACTION:

111 FISCAL INFORMATION -

Iv. FUND INFORMATION:
Dept. Director: Fund | Account Amount
(To)
FUND |  ACCOUNT AMOUNT
Meeting Date: (From)
V. ATTACHMENTS:
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CHICKASHA=

Meeting Type: CMA Agenda 7-21-2025
Meeting Date: 7/21/2025

Department: Public Works Agenda Item No. 4.a.

AGENDA ITEM: Discussion, consideration, and possible action to authorize the purchase of a Roadway
Maintenance Equipment Model B-6 PB Asphalt Patcher unit using Source Well Contract #080521-PBL
with PB Loader Corporation out of Fresno, California, not to exceed the purchase amount of
$210,000.00

. BACKGROUND/DESCRIPTION:
Chickasha Municipal Authority currently does not own a Hot Mix Asphalt Patch Truck. This unit
will be retrofitted to fit a 2004 7400 International DT466 Truck that the City already owns. The
Street Crew will be able to make better and longer lasting patches on the City's streets and
roadways.

. RECOMMENDED ACTION:
Authorize the purchase of a Roadway Maintenance Equipment Model B-6 PB Asphalt Patcher
unit using State Contract with PB Loader Corporation out of Fresno, California, not to exceed
the purchase amount of $210,000.00.

. FISCAL INFORMATION -

V. FUND INFORMATION:
Dept. Director: Fund | Account Amount
Omar Fierro, Public Works Director |(To)

FUND | ACCOUNT AMOUNT
Meeting Date: (From) $210,000.00
July 21, 2025 31-536-6000-060

V. ATTACHMENTS:
1. 20250716083407894
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CITY OF CHICKASHA PURCHASE REQUEST

Doopen  Xrec
DATE: 12025 P
DEPT: STREET DEPARTMENT PO #
DELIVER To: PUBLIC WORKS VENDOR #
VENDORS Vendor # 1 | Vendor i 2 O Vendor # 3 O
NAME PB LOADER CORPORATION
ADDRESS 5778 W BARSTOW
city] FRESNO CALIFORNIA 93722-5204
BUDGET T — - TOTAL PRICE TOTAL PRICE TOTAL PRICE
BALANCE i VENDOR # 1 VENDOR # 2 VENDOR # 3
ROADWAY MAINTENANCE
EQUIPMENT MODEL B-6
PB ASPHALT PATCHER UNIT $210,222.00
TOTALl $210,222.00 $0.00 $0.00
FUN[[))"SBURSEMENT CASH DISCOUNT| ( ) ( ) ( )
DEPT: 536 TOTAL GROSS PRICE|  $210,222.00 $0.00 $0.00
ITEM: _ 6000-060 TOTAL FREIGHT
TOTAL] $210,222.00 $0.00 $0.00
COMMENTS:  sOURCE WELL CONTRACT #080521-PBL
THIS WILL BE USED TO PATCH AND REPAIR ROADS AROUND CHICKASHA..

ALL EXPENDITURES OF MORE THAN $500 MUST BE SUPPORTED BY VERBAL OR WRITTEN QUOTATIONS, MORE THAN $1,000 MUST BE
SUPPORTED BY FORMAL WRITTEN QUOTATIONS AND MORE THAN $3,500 MUST BE DONE THROUGH A FORMAL BID PROCESS.
QUOTATIONS MUST BE FROM AT LEAST THREE (3) RESPONSIBLE BIDDERS AND MUST BE ATTACHED.

QUOTATIONS TAKEN BY:(Printed Name/Signature) OMAR
CIRCLE ONE APPROVAL
BID ONLY RUSH CONTRACT ONLY DEPARTMENT HEAD
DIRECTOR OF FINANCE
QUOTATIONS ONLY EMERGENCY PURCHASE CITY MANAGER
10/14/2013
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- = QUOTATION NO. 12044

QUOTE DATE 2/20/2025
TERMS Net 30
CITY OF CHICKASHA, OK FOB FRESNO
CHICKASHA, OKLAHOMA MFG PRODUCT ARO See Below
SOURCEWELL MEMBER ID# 203167 INSTALL AROT See Below

PB LOADER CONTRACT NO. 080521-PBL SOURCEWELL CONTRACT - LISTED PRICES

SOURCEWELL LISTED TOTAL: $159,905.00

MARKET RATE ITEMS TOTAL PRICE: $10,365.00
ESTIMATED FREIGHT TO CUSTOMER:

GRAND TOTAL: $170,270.00

GRAND TOTAL FOR 1 UNITS: $170,270.00

LEAD TIME SUBJECT TO CHANGE AT TIME OF ORDER.
PB LOADER REQUIRES A 127 " CAB TO TRUNNION, REQUIREMENT MUST TO BE MUTUALLY AGREED UPON WITH PB LOADER PRIOR TO ORDERING THE
CHASSIS. PB LOADER WILL NOT BE RESPONSIBLE FOR FRAME CHANGES DUE TO INSUFFICIENT CHASSIS FRAME SPACE.

DELIVERY DATE FOR CHASSIS TO PB LOADER MUST BE MUTUALLY AGREED UPON.
CHASSIS REQUIRES PTO AND AUXILIARY SWITCHES IN DASH.

QUOTE DOES NOT INCLUDE REMOVAL OF TRASH BODY, FREIGHT FROM OK - TO - CA& CA-TO - OK.
DISCLAIMER ON CHASSIS: PB LOADER WILL NOT BE RESPONISBLE FOR FURTHER DAMAGES FOUND ON THE CHASSIS WHILE PREPPING, FOR EXAMPLE
DAMAGED BRAKE LINES, ELECTRICAL AND ETC.

OTE!

Chickasha is agreeing to remove the body that is currently on the chassis and steam clean the back
cab, frame rails, underside of chassis and PTO Mounting Area of Transmission.

Freight will be $20,000 and will have to be trailered to Fresno, CA and back to OKC.

Incidental relocation of items on chassis frame, repairs and needed parts
for Chassis - $19,730.00
(If this number is not reached then this will not be billed to Chickasha.)

Total Budget Quote = $210,000.00

PB Loader Corporation
5778 W. Barstow * Fresno, California 93722-5024 ' Telephone (559) 277-7370 * Fax (559) 277-7375
Toll Free 800-250-8521 * Web wunwr pbloader.com
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51536-00

BH-100-15

50276-00
55320-35

50640-00
7100-31
130-16

5438-00

5437-00t
5437-00s
5437-00a
5399-00h

50556-00
50630-04
7065-00

50635-00

7000-24
5999-00
2120-00
2001-10s

50480-00
7020-11
7021-00

50553-00

695-2MC
695-51A
MODS-78

MODS-38

7302-00

CUSTOM
CUSTOM
CUSTOM

QUOTATION NO. 12044

QUOTE DATE 2/20/2025
TERMS Net 30
CITY OF CHICKASHA, OK FOB FRESNO
CHICKASHA, OKLAHOMA MFG PRODUCT ARO See Below
SOURCEWELL MEMBER ID# 203167 INSTALL AROT See Below

PB LOADER CONTRACT NO. 080521-PBL SOURCEWELL CONTRACT - LISTED PRICES

PATCHER

MODEL B-6 ASPHALT PATCHER (6 CUBIC YARD CAPACITY) EQUIPPED WITH RADIANT
HEATER, THERMOSTATICALLY CONTROLLED LPG BURNER, HYDRAULIC TOP LIDS AND
DOORS, MODEL 316 SHOVELING APRON, NTEA CLASS 50 HOIST, HAND TORCH, 25
GAL. LPG TANK, INSTALLATION AND PAINT BLACK

EMULSION SYSTEM

PB MODEL BH-100-15 EMULSION SPRAY UNIT HEATED BY TRUCK COOLING SYSTEM, Y
STRAINER, FILL BASKET, HYDRAULICALLY POWERED, 15 GAL. SOLVENT TANK, 85 GAL.
EMULSION, WAND WITH 25' HOSE, 10 GAL. WASTE TANK, THERMOMETER,
AUXILIARY ELECTRIC HEAT SYSTEM, INSTALLATION AND PAINT BLACK

EMULSION SYSTEM OPTIONS

2" INSULATED EMULSION TANK

BOLT-ON CLEANOUT PANEL (BH & PS SYSTEMS ONLY) - STANDARD REQUIREMENT
COMPACTION TOOLS

COMPACTOR LIFT PLATFORM - HYDRAULIC

COMPACTOR PLATE - WACKER WP1550AW HONDA

16 GAL POLY WATER TANK W/ 10" HOSE & SPIGOT

HOSE REELS

HOSE REEL - 1/2" X 25' FOR EMULSION

HOSE REEL - 3/8" X 25' FOR TORCH

HOSE REEL - 3/8" X 25' FOR SOLVENT

HOSE REEL-3/8" X 25' FOR AIR

HOSE REEL - DUAL 1/2" X 25' FOR HYD HAMMER

HEATING

LPG TANK 50 GAL - IN LIEU OF 25GAL.

ELECTRIC OVERNIGHT HEATING SYSTEM - 240 VAC 9K 60 AMP

25' POWER CABLE 240 VOLT

CONTROLS
CAB CONTROLS (TOP LIDS) AIR TOGGLE

STORAGE

TOOL BOX 24"

LOCKABLE SIDE TOOL BASKET

DUAL ASPHALT LUTE HOLDER - BRKT
HOLDER - SPRING SHOVEL - STAINLESS STEEL

HAMMER SYSTEMS
HYDRAULIC TOOL CIRCUIT W/ FLOW METER, PSI GAUGE AND FAN OIL COOLER

HYDRAULIC HAMMER BR-67 W/ ASPHALT CUTTER AND TAMPER PAD
LOCKABLE HAMMER HANGER

DISCHARGE SYSTEMS
PIVOTAL ASPHALT CHUTE

WARNING SYSTEMS
STROBE - WHELEN MICRONS MCRNSA LED (SET OF TWQ)

STROBE - WHELEN 500V 5V1A LED (SET OF TWO)

TRAFFIC ADVISOR - WHELEN MODEL TALS85, 8 LIGHT 500 SERIES 5MM HEADS LED,
47" LG

ECCO K7000B BACKUP CAMERA SYSTEM (MONITOR + 1 CAM)

SAFETY ACCESSORIES
FRAME MNT CONE HOLDER [MALE}

MARKET RATE ITEMS
2/3 RDS WORK DECK + 1/3 RD SPOILS BIN - SEE ENGINEERING FOR LAYOUT

PREP CHASSIS FRAME UPON INSTALL OF PATCHER (GRIND RUST, SAND, PAINT)
ADD/INSTALL SWITCHES IN CAB FOR WARNING LIGHTS + PTO

PB Loader Corporation
5778 \W. Barstow * Fresno, California 93722-5024 * Telephone (559) 277-7370 * Fax (559) 277-7375
Toll Free 800-350-8521 * Web vavw. pbloadar.cam
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DocuSign Envelope ID: 532CA49D-A48F-4868-825B-7A04EE816FEG

RFP 080521 - Roadway Maintenance Equipment

Vendor Details

Company Name: PB Loader Corporation
5778 W Barstow Ave.
Address:
Fresno, CA 93722
Contact: Jason Thoempson
Email: jthompson@pbloader.com
Phone: 559-273-0006
HST#: 77-0307955

Submission Details

Created On: Tuesday July 06, 2021 18:23:44

Submitted On: Thursday August 05, 2021 14:04:49
Submitted By: Jason Thompson

Email: jthompson@pbloader.com

Transaction #: 82b52ea7-2722-479%e-b521-ebd128b3a348

Submitter's |P Address: 12.22.224.114

Bid Number: RFP 080521 Vendor Name: PB Loader Corporation
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DocuSign Envelope ID: 532CA49D-A48F-4868-8258-7A04EE816FE6

Specifications

Table 1: Proposer Identity & Authorized Representatives

General Instructions (applies to all Tables) Sourcewell prefers a brief but thorough respanse to each question. Do not merely attach additional documents 1o your

response without also providing a substantive response. Do not leave answers blank; respond "N/A” if the question does not apply to you (preferably with an

explanation).

Line : ¢
Item Question Response
1 Proposer Legal Name (one legal entity only): (In the PB Loader Corporation
event of award, wil execute the resulling contract
as "Supplier")
2 Identify all subsidiary entities of the Proposer whose nfa
equipment, products, or services are included in lhe
Proposal.
3 Identify all applicable assumed names or DBA names of |n/a
the Proposer or Proposer's subsidiaries in Line 1 or
Line 2 above,
4 Proposer Physical Address: 5778 W Barstow Ave, Fresno, CA 93722
] Proposer website address (or addresses): vaww.pbloader.com
6 Proposer's Authorized Representative (name, litle, Jason Thompson, President, 5778 W Barstow Ave, Fresno, CA 93722, jthompson@pbloader.com, cell:
address, email address & phone) (The representative 559-273-0006
must have authority to sign the “Proposers Assurance
of Compliance” on behalf of the Proposer and, in the
event of award, will be expected to execute the resulting
contract):
7 Proposer's primary contact for this proposal (name, title, [Jason Thompson, President, 5778 W Barstow Ave, Fresno, CA 93722, jthompson@pbloader.com, cell:
address, email address & phone): 559-273-0006
8 Proposer's other conltacts for this proposal, if any Stuart Smith, Inside Sales Manager, 5778 W Barslow Ave, Fresno, CA 93722, ssmith@pbloader.com,
(name, lille, address, email address & phone): Tel: 559-277-7370, Cell: 559-999-5148.
Michael Munoz, Regional Sales Director, 5778 W Barstow Ave, Fresno, CA 93722,
mmunoz@pbloader.com, Tel: 559-277-7370, Cell: 661-342-1755.
Marcus Putnam, Regional Sales Director, 5778 W Barstow Ave, Fresno, CA 93722,
mputnam@pbloader.com, Tel: 5653-277-7370, Cell: 558-304-1024.

Table 2: Company Information and Financial Strength

company's core values, business philosophy, and
industry longevity related to the requested equipment,
products or services.

Bid Number: RFP 080521

Line . *
ltem Question Response
9 Provide a brief history of your company, including your |PB Loader Corporation began operation in 1954 with the invention of the PB Front Loader and the

pathale patcher and emulsion systems in the 1960's for use in Road Asphalt Maintenance.

As a family founded and run company, relalionships in business are at the center of what PB Loader
stands for and is reflected in day-lo-day operations. PB believes in making a quality product which
their customers can rely on year-in and year-out. PB does not befieve in a one-size-fits-all approach.
PB custom configures and engineers products to meet the exact needs of lheir customers. When a
customer chooses PB they know they are going to be able to rely on quality construction materials
assembled by experienced professionals. PB slands behind their products with nat only a successful
network of dealers but also production, engineering, and sales slaff who are available for
troubleshooting and repair.

PB Loader has found that conducting business in an honest and attentive way, providing a quality,
praven product, and listening ta their customers are the best business practices possible. When you
call PB with a question they listen and act. It is in this way that PB Loader continues to be
synonymous with reliability in their industry and the world over.

When we joined Sourcewell nine years ago, we found that their philosophy and values fell in line with

the core values of PB Loader. From this, we have adopted Sourcewell as our company's predominate
method of procurement. We whaleheartedly believe the present and future of government procurement

lies with cooperative purchasing and Sourcewell, along with PB, leading the field.

Vendor Name: PB Loader Corporation
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DocuSign Envelope ID: 532CA49D-A48F-4868-825B-7A04EE816FEG

10

What are your company’s expeclations in the event of
an award?

We expect to provide growth through the use of this contract in the markelplace and with our
customers. We are firm believers that contract buying is the way of the future with its ease of use for
the customer... and customers need to do more with less. We have made and will continue to make
the Sourcewell contract the preferred choice of purchasing for our customers.

Our commitment to Sourcewell and contract buying...

We have risen to the top of our Sourcewell category over the last two contracts and expect to
continue with this success. We expect growth by continuing lo broaden our offering of additional road
maintenance manufacturers and equipment beyond our asphalt palchers and front loaders. We have

added to our current contract wilh:

Hook Lifts

Light, Medium, and Heavy Duty Dump Bodies
Custom Bodies

Flatbed and platform bodies

Arbor Bodies

Contractor Flatbeds

Air Compressors

Dumping Flatbeds

Cargo Bodies

Chipper Bodies

Landscape Bodies

Standard & Mechanic Service Bodies
Liftgates

Chassis

Message Board & Light Trailers

Mechanic Truck Cranes

Numerous Body & Equipment Accessories
Truck Winches

Truck Generators & Inverters

We will continue to search for additional road maintenance equipment and accessories that will grow
our Sourcewell product offering.

We have and will always add customer specific models to serve our customers’ requirements. Using
the contract to meet our customers’ needs exactly so they can make repeat equipment purchases

effortlessly.

For example, we have added a massive listing of custom road maintenance products for City of Los
Angeles and San Diego County which plan fo purchase multiple units continually each year.

11

Demonstrate your financial strength and stability with
meaningful data. This could include such items as
financial statements, SEC filings, credit and bond
ratings, letters of credit, and detailed reference letters.
Upload supporting documents (as applfcable) in the
document upload section of your response.

PB Loader has been in business since the 1850's making us one of the oldest municipal
manufacturers on the west coast. Because of our strength in the marketplace and the quality of our
products, PB has been and will continue to be a financially responsible and solid company.

PB Loader is in excellent financial health. We have experienced substantial growth over the last five
years, which has resulled in more than doublng the size of our company. We know this is due to our
commitment to excellence in the markelplace as well as ulilizing the Sourcewell contract. PB is
privately held and for this reason we cannot release financial statements and do not have SEC filings.
Please see altached reference letters from our financial institution, vendors, and dealers.

What is your US market share for the solutions that
you are proposing?

Loader — 100% market share. This is a niche market, and we are the only manufacturer of the
product.

Palcher — Depending on the state, we have 45%-20% of the market share. We typically have high
market share in the West and some in the southem states, Overall, we represent approximately 60%
of the market throughout North America.

Since our last contract we have even better representation. We are committed to find local dealers
who can serve our customers.

13

What is your Canadian market share for the solulions
that you are proposing?

We represent 40% of the Canadian market with our asphalt patchers and it continues to be an area
of growth.

14

Has your business ever petitioned for bankruptcy
protection? If so, explain in detail,

No, we have never petitioned for bankruptcy prolection.

How is your organization best described: is it a
manufacturer, a distributor/dealerfreseller, or a service
provider? Answer whichever question (eilher a) or b)
just below) best applies to your organization.

a) If your company is best described as a
distributor/dealer/reseller (or similar entity), provide your
written authorization to act as a
distributor/dealer/reseller for the manufacturer of the
products proposed in this RFP. If applicable, is your
dealer network independent or company owned?

b} If your company is best described as a
manufacturer or service provider, describe your
relationship with your sales and service force and with
your dealer network in delivering the products and
services proposed in this RFP. Are lhese individuals
your employees, or the employees of a third party?

PB Loader is besl described as a manufaclurer who works through a network of dealers along with
our own sales staff to sell our product. We have 29 dealers with 44 branches covering the US states
and Canada (see map). We are continually looking for dealers in the few areas we do not currently
have one. We are always reviewing our dealers to ensure the quality needed to fulfill our customers'

needs.

To supporl our dealers, we have a total of 16 sales and support staff: President, two National Sales
Directors who manage the dealers, two Territory Sales representalives, five Inside Sales and Customer
Support staff members, a Pards & Service Manager, a Warranty Coordinator, two dedicated Sales
Engineers, a Trade Show Support Specialist, and Sales Assistant.

If applicable, provide a detailed explanation outlining
the licenses and cerlifications thal are both required to
be held, and actually held, by your organization
(including third parties and subcontractors that you use)
in pursuit of the business contemplated by this RFP.

PB Loader has local and California state resale/business licenses, Louisiana Motor Vehicles license,
and Oregon business license. We are a final stage vehicle installer as well as a California licensed

used vehicle dealer,

Provide all "Suspension or Debarment” information that
has applied to your organization during the past ten

years,

PB Loader has never had any suspension or debarments applied.

Bid Number: RFP 080521

Vendor Name: PB Loader Corporation
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Tahle 3: Industry Recognition & Marketplace Success

Top ranked vendor in sales revenue for the current Road Maintenance Equipment contract category.

The year-over-year numbers are consistent at 99% Government (State, County and Municipal) versus

Our internal and dealer sales force along with our products are specifically designed to meet the

Our product offering is geared toward public works agencies, however, there is occasional overlap

PB holds an HGAC contract. We see less than lhree sales a year and dimensioning due lo the fact

Our product offering is rarely sold lo lhe federal government except for a few military air bases and
national parks. We do not currently hold any federal contracts (GSA, SOSA) because the market
demand is very limited. When approached, we inform the federal agency of the benefils of Sourcewell.

Line . .
ftemn Question Response
18 Describe any relevant industry awards or recognition National Truck Equipment Association (NTEA) — MVP Member
that your company has received in the past five years
19 What percentage of your sales are lo the
govemnmental sector in the past three years 1% private seclor.
specialized needs of Govemment agencies. This sector of the market is the sole focus of our
company. This allows us to better meet and understand their needs.
20 What percentage of your sales are to the education
sector in the past three years with school district ground maintenance equipment needs.
21 List any state, provincial, or cooperative purchasing
conlracts that you hold, What is the annual sales of our continued efforls to convert HGAC cuslomers to Sourcewell.
volume for each of these conlracts over the past three
years?
22 List any GSA conlracts or Slanding Offers and Supply
Arrangements (SOSA) that you hold. What is the
annual sales volume for each of these contracts over
the past three years?

Table 4: References/Testimonials

Line Item 23. Supply reference information from three customers who are eligible to be Sourcewell participating entities.

Phone Number*

323-526-9221

719-385-6711

619-709-2171

559-600-7528

Entity Name * Contact Name *
City of Los Angeles Ray Perez

City of Colorada Springs Michael Shill Jr.
County of San Diego Jim Whitlock
County of Fresno Mike Downing
City of Tucson Jerry Robles

520-837-6602

Table 5: Top Five Government or Education Customers

Line Item 24. Provide a list of your top five government, education, or non-profit customers (entity name is optional), including entity type, the state or province the
entity is located in, scope of the project(s), size of transaction(s), and dollar volumes from the past three years.

Dollar Volume Past Three

Entity Name Entity Type * State / Province * |Scope of Work * Size of Transactions * Years *
City of Los Government California - CA Dump Bodies (52), Flatbed (31), $50,000 to $200,000 depending 523,698,990
Angeles Chipper Bodies (15), Truck hMounted on unit
Loaders (11), Patchers (5), Utility Bodies
(2)
County of Fresno [Govemment California - CA Loaders (6), Dump Bodies (4), Patchers |$50,000 to $200,000 depending |$3,074,364
(1) on unit
City of Ontario Govemnment California - CA Flatbeds (12), Dump Baodies (3), Service |[$50,000 to $200,000 depending |$2,617,946
Bodies (2), on unit
Chassis (2), Patchers (1)
County of San Govemment California - CA Truck Mounted Loaders (11), Message $50,000 to $200,000 depending |$2,124,900
Diego Board Trailers (9), Palchers (3), on unit
Sprayers (2)
City of Partland Gavemment Oregon - OR Patchers (5) $50,000 to $200,000 depending |$869,675
on unit

Table 6: Ability to Sell and Deliver Service

Describe your company's capability to meet the needs of Sourcewell pariicipating entities across the US and Canada, as applicable. Your response should address
in detail at least the following areas: locations of your network of sales and service providers, the number of workers (full-ime equivalents) involved in each sector,
whether these workers are your direct employees (or employees of a third party), and any overlap between the sales and service functions.

Line

Jtem Question

Bid Number: RFP 080521

Response *

|
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Our sales force is designed lo support our dealer network and at the same time work direclly with the
end user government agencies. We take it upon ourselves to ensure our end users receive the highest
level of customer service and are committed to their complete satisfaction with our products. Our sales
force is specifically trained and has the knowledge and resources to ensure our dealers and customers
utilize Sourcewell as their primary procurement method.

25 Sales force.

Each team member listed below is committed to growing our company revenue through Sourcewell.
Our team consists of twenty-two (22) sales and support professionals:

Five (5) Outside Sales personnel. The President of the company (1) and two (2) traveling National
Sales Directors, and two (2) outside sales represenlatives who visit dealers and end users throughout

the country.

Five (5) Inside Sales personnel. One (1) Sales Manager, and four (4) Inside Sales Coordinators who
are responsible for quotes and working with our customers/dealers on the specific and unique designs

of our product as well as offering product knowledge and support.

One (1) Sales Assistant who is responsible for supporting our sales team and dealers with product
information, social media, trade show coordination, and many other support duties which allows our
sales team more time to respond to customers.

-

One (1) Paris/Service Salesperson who is dedicated to meeling the aftermarket needs of our customers
to ensure quick response to customers' needs,

One (1) Warranty Coordinator dedicated to meeling the aftermarket needs of our customers ta ensure
quick response to any siluation that arises.

One (1) Trade Shaw Support wha provides exira sales assistance at boolhs and other event functions.

We have an Engineering team of eight (8) who are dedicated to support the sales teams with layout
drawings and engineering information requests by customers, which ensures a high level of accuracy to

meet the customers' needs.

We are currently in the pracess of expanding our Sales team. We have job openings for two additional
outside sales personnel and two inside.

The company also utilizes our engineering, operations, and production personnel to support the sales
team and customers,

PB Loader sells through a network of dealers throughout North America, It is our belief that utilizing
local dealers provides the besl customer service for our end users. Please see attached dealer list and

map.

26 Dealer network or other distribution methods.

We cumently have 29 dealers tolaling 44 branch locations in the US and Canada, totaling 148 dealer
salespeople. Of that total, we have four (4) dealers with eight (8) branches in Canada. All our us

dealers and their branches have received training from our staff on Sourcewell procurement and we are |.
looking forward to doing the same with Cance in Canada.

Our sales team regularly visits our dealers to ensure they are trained on our producl and the
Sourcewell contract. We support many of our dealers' local lrade shows and events. We are very active
and encourage our dealers to be active in trade organizations such as APWA, MSA, RSFMA, NAPA,
and others. These events are excellent opportunities to inform our govemment cuslomers about
Sourcewell procurement of our products.

The above-mentioned dealer network employs factory trained parts and service representatives at their
branches. These dealers typically handle other large municipal equipment like PB Loader. Because of
this they have invested in service toaling at many of their locations, such as overhead cranes, mobile
service trucks, and very capable shop facilities.

27 Service force.

The PB Loader sales team provides service support by being the first point of contact for customer
questions on the operation and product usage.

We provide an initial delivery training and for added value, free training for the life of the unit. We want
to ensure that our cuslomers can utilize our product safely and effectively. Replacement manuals and
decals are also provided at no charge for the life of the unit.

PB Loader utilizes its service team that can be sent around the country to support our dealers and end
users.

Our dealer network has a tolal of 295 service and 122 paris staff. PB Loader also supports them with
our senvice and engineering personnel. We have complete manuals, engineering schematics, drawings,
and videos, Troubleshooting assislance is available via phone and/or video conference.

Per customer request, we utilize additional local lhird-party repair shops that are closer for a quicker
turn around than some dealer locations, We also provide support for customers who provide their own
service and a reimbursement program for customers who are required to do their own warranty wark.

Quotes are generaled by the inside sales depariment at PB Loader using Sourcewell pricing. Members
will generate a purchase order direclly to PB or one of our authorized dealers. Once received, an order
confirmation is generated fo ensure accuracy of the order. Regular updates are provided as the unit
progresses through the manufacturing process. Final delivery is done by PB or our dealers and includes
training. Once payment is recelved, it is recorded, and placed on our Sourcewell quarterly reports.

28 Describe the ordering process. If orders will be
handled by distributors, dealers or olhers, explain the
respective roles of the Proposer and others.

-

Vendor Name: PB Loader Corporation
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29

Describe in detail the process and procedure of
your customer service program, if applicable,
Include your response-time capabilities and
commitments, as well as any incentives that help
your providers meet your staled service goals or
promises.

PB Loader's business philosophy is to provide superior quality in customer service which means quick
response times and resolving issues to the customer's salisfaction. We require our dealers to provide
immediate service lo our customers. Many of our dealers offer multi-year service plans. We also offer

mulli-year warranty plans supported by our dealers.

We also have a free lifetime replacement pragram for our manuals and all instruction/safety decals.

PB Loader provides phonelvideo technical support to both dealers and end users. This is supported by
our engineering/sales teams.

When we are conlacted with a serviceiwarranty issue, a ticket is created within our MRP syslem and
an email is sent company wide. Production, engineering, sales, and support teams all receive this
nolification and start resolving the issue. By having such a large team involve in rectifying the problem,
solutions develop quicker and response times are improved.

30

Describe your ability and willingness to provide your
products and services to Sourcewell paricipating
entities in the United Siales.

We have made and will continue to make the Sourcewell contract the preferred choice of purchasing
for our customers. We are firm believers that contract buying is the way of the fulure with its ease of
use. Our desire is to have every producl we make available through the Sourcewell contract. This
philosophy is driven by the President of the company and upper management ta ensure the enlire
organization is commilled to making Sourcewell successful with PB Loader.

31

Describe your ability and willingness ta provide your
products and services to Sourcewell parlicipating
entities in Canada.

We are looking forward to expanding Sourcewell procurement ulilizing the new Canoe platform with all
our Canadian customers and dealerships. We currently have four (4) dealers in Canada with seven (7)
branches covering nearly the entre country. We retain more than 40% market share in Canada with
our asphalt patchers, Canada has been a major customer base for us and will continue to be.

32

Identify any geographic areas of the United Stales
or Canada that you will NOT be fully serving through
the proposed contract.

We fully serve all geographic areas within North America.

33

Idenlify any Sourcewell participating entity sectors
(i.e., govemment, education, not-for-profit) that you
will NOT be fully serving through the proposed
contract. Explain in detail. For example, does your
company have only a regional presence, or do other
cooperalive purchasing contracts limit your ability to
promote another contract?

We fully serve all Sourcewell parlicipating entities within North America.

34

Define any specific contract requirements or
restrictions that would apply to our participating
entities in Hawaii and Alaska and in US Territories.

There are no specific contract restrictions or requirements for paricipating entities in Hawaii, Alaska or
US fterritories.

We have experienced dealers who are trained to utilize Sourcewell. In Alaska, Cralg Taylor Equipment
offers sales and service support. In Hawaii we utilize lhe local truck dealerships for sales and service.

Our Florida dealer, Environmental Products, has a dedicaled salesperson who covers Puerto Rico.

Bid Number: RFP 080521
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Table 7: Marketing Plan

Line
Item

Question

Response *

35

Describe your marketing strategy for promoting
this contract opportunity. Upload
representative samples of your marketing
materials (if applicable) in the document
upload section of your response.

Sourcewell is integrated and promoted heavily into our sales process.

A key part of our stralegy is making sure our dealer network is promoting Sourcewell as our primary method
ta purchase PB products. This is accomplished during all sales calls to every dealer and at customer
demonstrations with dealer management and sales personnel. We want it known that PB is synonymous with
Sourcewell. We help convey this message by displaying the Sourcewell logo on all demonstration vehicles and

apparel.

We have commitled to display the Sourcewell logo everywhere possible: media, ads, promotional items,
website, trade show displays, our office, dealer branch locations, and company sales vehicles.

The most important part of our sirategy is having direct conversatians with end user agencies on lhe value of
utilizing Sourcewell for not only purchasing PB products but other producls from Sourcewell vendors. We
believe the more they utilize Sourcewell contract procurement, the more Sourcewell and PB will grow together.
Through our own sales staff and more than 100 dealer salespeople these conversalions accur daily,

36

Describe your use of technology and digital
data (e.g., social media, metadata usage) to
enhance marketing effectiveness.

We have begun the process of implementing a new forward-thinking social media and metadata program
along with the redevelopment of our website. This began with signing a long-term contract with a respected
digital marketing firm who will partner with us to develop and distribute a continuous campaign of all our
social media, digilal marketing, and website.

Social media posts will include trade shows, industry events, cuslomer demanstrations, new unit deliveries 1o
satisfied customers, product upgrades, and new features. The campaign will include purchasing advertising
banners on industry siles as well as an extensive GoogleAds,

Each post and banner will include a Sourcewell presence, which is another way to make PB and Sourcewell
synonymous. We are excited for the roll-out of the new e-purchase vendor showcase of which we will fake

full advantage.

a7

In your view, what is Sourcewell's role in
promoting contracts arising out of this RFP?
How will you integrate a Sourcewell-awarded
contract into your sales process?

Being a current vendor, the Sourcewell conlract is already integrated into our sales process, utilized, and
promoted heavily. Many of our dealers are very famifar with the contract, because of us and the other
manufacturers they represent who are also vendors of Sourcewell.

We believe that Sourcewell provides the initial platform for member agencies and should work directly with
awarded vendors to promote increased membership. We feel Sourcewell should provide consulting on the
legal requirements for members to use corporative purchasing.

The sales integration process and Sourcewell becoming the primary method for our customers 1o purchase
PB products began nine years ago with our first contract. We were believers in the beginning that
Sourcewell and cooperative purchasing would be the future of government procurement. We have made every
effort 1o make it our fulure as well. As stated in the previous two questions we laid out our overall markeling
strategy for Sourcewell and are committed to continually evolve and improve that slrategy as new ideas come

to the forefront.

38

Are your products or services available
through an e-procurement ordering process? If
so, describe your e-procurement system and
how governmental and educational customers
have used it.

We often see e-advertising as becoming more prevalent in our industry. We have noticed many new
customers have sought our website on the intemet. Because of the high technical nature, unlimited
cuslomizations, and dollar value of our products, particulady being integrated with a chassis, a standard e-
procurement system is inadequate lo meet the needs of our customers. For these reasons we sell with a
hands-on approach with our local dealer network which includes writing lengthy technical specs and doing 3-D
layout drawings of the products, It is our belief that one size does not fit all therefore our producls are
custom designed and configured 1o meet the needs of aur customers exactly. E-procurement is not a robust
enough of a process to fulfill our customers' needs. We are, however, looking forward to the roll-out of the
new e-purchase vendor showcase of which we will take full advantage.
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Table 8: Value-Added Aftributes

Line ltem

Question

Response *

39

Describe any product, equipment,
maintenance, or operator training
programs that you offer to Sourcewell
pariicipating entities. Include details, such
as whether training is standard or
optional, who pravides training, and any
costs that apply.

We offer free operator fraining and maintenance training onsite when the end user puts the unit into service.
We also provide free follow-up training for the Ifetime of the unit conducted by our own factory ftrained staff
andlor dealers. It is our business philosophy to ensure that our customers can effectively and safely use our
products, Also, we provide free manuals, and instructional/safety decals for the life of the unit.

We have a dedicated person at the factory that customers can call far any kind of troubleshooting or
operational advice, This In addition to the sales staff thal can also provide this service, There are instructional
videos, blueprints, and olher digital materials that can be sent to the customers as learning tools. Several limes
a year we provide patcher training school which we encourage Sourcewell members to attend.

40

Describe any technological advances that
your proposed producls or services offer.

We like to be in the forefront of the technological advances within the municipal and truck equipment industries.
We have incorporated options for the latest in back up sensor technology and cameras on our equipment. We
strive to make our units the safest in the industry and have adapted standard automotive technology to road
maintenance equipment which we have seen few others accomplish. We have updated numerous hydraulic and
control systems to more efficient components that integrate with the advanced chassis ECM programming and
chip sels. This is accomplished through our engineering department working directly with chassis manufaclurers.

41

Describe any "green” initiatives that relate
to your company or fo your producls or
services, and include a list of the
certifying agency for each,

To our knowledge, there are not any green agencies that certify our type of product (Pothale Patchers).
However, our standard pothole patcher is heated by LPG which is an environmentaliy friendly fuel. We also offer
an electric heated unit which is powered by an onboard generator on current chassis.

We have begun to work closely with several eleclric chassis manufactures so that we can be on the farefront
of the technology and offer fully electric road maintenance equipment.

As a company we feel our carbon foolprint is important with our products and how we operate, We are
completing a new facility wide conversion to highly efficient LED lighling. We also have several recycling
programs for steel, cardboard, e-waste, among others. Within the next few years, we are planning a solar
program initiative which will significantly reduce our footprint.

42

Identify any third-party issued eco-labels,
ralings or certifications that your company
has received for lhe equipment or
products included in your Proposal related
to energy efficiency or conservation, life-
cycle design (cradle-to-cradle), or other
green/sustainability factors.

We do not know of any third parties that label road maintenance equipment specifically. As slated in question
41, the company is committed to developing green practices intemally by utilizing energy efficiencies which will
make us far more sustainable in the future.

43

Describe any Women or Minaority
Business Entity (WMBE), Small Business
Entity (SBE), or veteran owned business
certifications that your company or hub
partners have obtained. Upload
documentation of cerlification (as
applicable) in the document upload
section of your response.

PB Loader is not accredited as a WMBE or SBE. However, we work with several hub parlners:
Cicero Brothers (SBE)

Weslcoast Materials (SBE, DVBE)

Main Street Materials (SBE)

44

What unique attributes does your
company, your producls, or your services
offer to Sourcewell participating entities?
What makes your proposed solutions
unique in your industry as it apples to
Sourcewell participating entities?

Quality and Customer Service have distinguished us as an industry leader and will continue to do so in the
future, It is our business philosophy to stand by our products and customers. We want every customer to feel
completely satisfied with the product and the service they receive over the product’s lifetime, By listening to our
customers and responding to their needs expeditiously we ensure their complete satisfaction.

What makes our products unique is that we do not believe in the one size fits all solution; agencies have very
different needs because of their geographic locations, agency size, and other demographics. For this reason,
we offer by far the largest selection of models and sizes with our products. But more importantly, we offer
hundreds of options and will custom build additional features based off the customer's needs.

We believe in making it easy for our customers to purchase our products. We do this by first listening to their
requirements and from there develop a detailed layout drawing. This allows our customer and their crews a
great opportunity to design their own unit and know what they are getting before they purchase. On this
contract we offer complete turnkey solutions with our products integrated with chassis so the customer can
issue one PO to one vendor and have one point of contact.

We have a large and dedicated dealer network whose goal is to support their local markels. In tumn, we
provide our dealers the support to do this as well as offering support directly to the end user. Even though PB
sells lhrough dealers, we believe that it is our responsibility to ensure the end user is completely satisfied.
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Table 9A: Warranty

Describe in detail your manufacturer warranty program, including conditions and requirements to qualify, claims procedure, and overall structure. You

may upload representative samples of your warranty materials (if applicable) in the document upload section of your response in addition to
responding to the questions below.

Response *

Yes, our wamranty covers all products, parts, and labor, In some cases, freight as well. It is
our commitment to solve all warranty issues to the complele satisfaction of our customers.

No, our warranty does not have any usage restriction or other limitations. It is important to
PB Loader that on the rare occasion there is a manufacturer defect, it is rectified

immediately.

PB or the authorized dealer will caver travel time and mileage for any Sourcewell members
warranty claim,

In regions where we do not have a cerlified technician, we offer over the phone technical
support. If a problem is not resolved we may send a PB Loader fechnician to fix unit or
utilize local third-party repair shops.

Either PB or our dealer network can provide a technician who will travel lo all geographic
locations in US and Canada. Many repairs don't require a cerlified technician and third-party

shops can be utilized when appropriate,

Yes, we will cover all items sold by PB Loader including those components manufactured by
others. We believe this provides the best customer service to the end user.

Customers can retum and exchange parts within 30 days without a restocking fee, but pay
return freight. After 30 days, there is a 25% restocking fee, but in appropriate cases this
may be waived. We wish to ensure customer salisfaction,

Line Item |Question

45 Do your warranties cover all products, parts, and labor?

46 Do your warranties impose usage restrictions or other
limitations that adversely affect coverage?

47 Do your warranlies cover the expense of technicians’ travel
time and mileage to perform warranty repairs?

48 Are there any geographic regions of the United States or
Canada (as applicable) for which you cannot provide a
cerified technician to perform warranty repairs? How will
Sourcewell participating entities in these regions be provided
service for warranty repair?

49 Will you cover warranty service for items made by other
manufacturers that are part of your proposal, or are these
warranties issues typically passed on to the original
equipment manufacturer?

50 What are your proposed exchange and retumn programs and
policies?

51 Describe any service contract options for the items included
in your proposal.

PB Loader offers starter spare parts kits and a base refurbish package for our pothole

patching products. We also offer extended warranty packages on the contract.

Table 9B: Performance Standards or Guarantees

Describe in detail your performance standards or guarantees, including conditions and requirements te qualify, claims procedure, and overall structure. You may
upload representative samples of your performance materials (if applicable) in the document upload section of your response in addition to responding to the

questions below.

Line e -
GG Question Response
52 Describe any performance standards or guarantees We make every effort to track the original promised delivery at time of quotation and actual delivery
that apply to your services performance. We use lhis information to notify our customers of any deviation from the original quoted
delivery.
53 Describe any service slandards or guarantees that We utilize a KPI system that tracks turn around time for part sales. It Is imperative to get parts to the
apply 1o your services (policies, metrics, KPls, elc.) customer to minimize their down time.

Table 10: Payment Terms and Financing Options

Line
Item

Question

Response *

54 |Describe your payment terms and accepted payment
methods?

Our paymenl terms are Net 30. Check, ACH, and wire transfer are all acceptable forms of payment. We
accept Visa and MasterCard for parls sales. We do not have a processing fee,

55 |Describe any leasing or financing options available for
use by educational or governmental entities.

For any customers seeking finance or leasing options, we partner with NCL Government Capital.

56 |Describe any standard transaction documenis that you
propose to use in connection with an awarded contract
(order forms, terms and conditions, service level
agreemenls, etc.). Upload a sample of each (as
applicable) in the decument upload seclion of your
response.

Each standard Sourcewell transaction starls with a Quote Request Form and defailed dimensional forms. Once
a purchase order is received, an Order Confirmation Form is generated.

57 |Do you accept the P-card procurement and payment
process? If so, is there any additional cost to

Sourcewell participaling enlities for using this process?

We accept P-card payments with no additional processing fee.
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Table 11: Pricing and Delivery

Provide detailed pricing information in the questions that follow below. Keep in mind that reasonable price and product adjustments can be made during the term of
an awarded Contract as described in the RFP, the template Contract, and the Sourcewell Price and Product Change Request Farm.

Line
Item

Question

Response *

58

Describe your pricing model (e.g., line-item discounts or product-category
discounts). Provide detailed pricing data (including standard or list
pricing and the Sourcewell discounted price) on all of the items that you
want Sourcewell to consider as part of your RFP response, If applicable,
provide a SKU for each item in your proposal. Upload your pricing

malerials (if applicable} in the document upload section of your response.

See the attached Price Catalog for all our products being offered, which include

their SKUs, MSRP, and Sourcewell discounts, We are offering a 10% discount off
MSRP on the entirety of our calalog except for chassis. Chassis wil be offered at |.
a 5% discount off MSRP.

59

Quanlify the pricing discount represented by the pricing proposal in this
response. For example, if the pricing in your response represenls a
percentage discount from MSRP or list, state the percentage or
percentage range.

We are offering a 10% discount off MSRP on the entirety of our catalog except
for chassis. Chassis will be offered at a 5% discount off MSRP. .

60

Describe any quantity or volume discounts or rebate programs that you
offer.

In an addition to the initial 10% discount to Sourcewell members, we also offer a |,
3% quantity discount for orders of six (6) or more units excluding chassis.

61

Propose a method of facilitating “sourced” products or related services,
which may be referred to as “open market’ items or “nonstandard

options”, For example, you may supply such items “at cost” or “at cost
plus a percenlage,” or you may supply a quote for each such request.

We like to approach sourced items in one of two ways. First, if they are customer
specific, we will add them to the contract just for that customer, so it makes .
repeat purchasing easier. The second method is to supply a cost plus a
percentage quote for these specialty items.

62

Identify any element of the total cost of acquisition that is NOT included
in the pricing submitted with your response. This includes all additional
charges associaled with a purchase that are not directly identified as
freight or shipping charges. For example, list costs for items like pre-
delivery inspectlion, installation, set up, mandatory training, or initial
inspeclion. Identify any parties that impose such costs and their
relationship to the Proposer.

We like to approach sourced items in one of two ways. First, if they are customer
specific, we will add them to the contract just for that customer, so it makes
repeat purchasing easler. The second method is lo supply a cost plus a

percenlage quote for these specialty items. :

63

If freight, delivery, or shipping is an additional cost to the Sourcewell
participating enlity, describe in detail the complete freight, shipping, and
delivery program.

Shipping and delivery are an additional cost. The amount depends on the size of
the product and where it is going. We quote market rate.

64

Specifically describe freight, shipping, and delivery terms or programs
available for Alaska, Hawaii, Canada, or any offshore delivery.

For Canada, we contact truck freight brokers who specialize in crossing the
border. We and our dealers are very familiar with the USMCA processes,

For Alaska, Hawaii and offshore deliveries, our dealers have freight brokers that

handle the complete process.
We have regularly shipped to all these locations. This is nothing out of the

ordinary for us,

65

Describe any unique distribution andfor delivery methods or options
offered in your proposal.

Our units are built as turnkey work ready products, so they can be delivered N

directly to the end user and are ready for operation.

Table 12: Pricing Offered

:E::‘? The Pricing Offered in this Proposalis: * Comments
66 c. belter than the Proposer typicaliy offers to GPOs, cooperative procurement organizations, or state purchasing departments. To encourage Sourcewell sales we
offer the best pricing 1o its

members compared to any other
pricing models.

Table 13: Audit and Administrative Fee

:{:;: Question Response *

67 Specifically describe any self-audit process or program that you plan to employ It is mandatory for our dealers to request a Sourcewell quote and provide
to verify compliance with your proposed Contract with Sourcewell. This process member entity information. From this, a quote number is assigned and is
includes ensuring that Sourcewell participating entities obtain the proper pricing, tracked through the sales process. Each purchase order we receive from
that the Vendor reports all sales under the Contract each quarter, and that the our dealer or end user is cross checked with a quote number to identify
Vendor remits the proper administrative fee to Sourcewell. Provide sufficient detail |it as a Sourcewell order. This ensures that all Sourcewell orders make it
to support your ability to report quarterly sales to Sourcewell as described in the [on the quarterly report and a dealer cannot sell an Sourcewell product
Contract template, without our knowledge.

68 If you are awarded a contract, provide a few examples of internal melrics that Since we have been an awarded vendor for two contracts, we have
will be tracked to measure whether you are having success with the contract. established historical melrics. We track lhe Sourcewell sales dollars within

our tolal sales dollars. We also track the Sourcewell units and product
types produced within our total units produced. We track Sourcewell
quotes generated within the total number of quotes generated and the
canversion rate to orders of Sourcewell quotes, We analyze lhis
performance to grow our success with the Sourcewell conlract.

69 Identify a proposed administrative fee that you will pay to Sourcewell for QOur current contract has a fee of 2%. We would like to continue this with
facilitating, managing, and promoling the Sourcewell Confract in the event that the new contract for our entire catalog including chassis.
you are awarded a Contract. This fee is typically calculated as a percentage of
Vendor's sales under the Conlract or as a per-unit fee; it is not a line-item
addition to the Member's cost of goods. (See the RFP and template Contract for
additional delails.)

Table 14A: Depth and Breadth of Offered Equipment Products and Services
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Line 4 +
T Question Response
70 Provide a detailed description of the equipment, We offer an enormous range of road maintenance equipment from pothole patchers to cone trucks,
praducts, and services that you are offering in your dump trucks, flatbed, message board trailers, and countless others.
proposal.

Asphalt (Pothole) Patchers

PB Loader is the leading manufacturer of asphalt patchers with the largest selection of models, sizes,
and oplions in the induslry, as well as broad customization above and beyond that.

Hot mix asphalt is required to complete a superior asphalt repair. PB patchers keep the temperature
consistent throughout the entire shift in order to make a permanent patch.

PB Asphalt Patchers carry all the equipment and material for a two-person crew to repair potholes,
road shoulders, cut ouls, skin patch, and utifity cuts throughout the year. PB Patchers are fully
equipped with all the tools needed so a team can lackle patching jobs wilh just one machine. All PB
Paltchers feature an insulated and heated asphalt hopper that keeps asphalt hot and usable all day.

Four (4) Conveying Options: Belt, Single Auger, Double Auger, Dump
Four (4) Mounting Options: Truck Chassis, Slip-In, Hook-Lift, Trailer
Eight (8) Sizes: 1.5, 1.8, 3, 4, 5, 6, 8, 10 cubic yards

Hundreds of options and custom configurations such as: (refer lo catalog for complete list)

Flasher, safety

Spoils bins

Tool boxes and baskets

Arrow boards

Vibratory compactors and rollers

Back up alarms and camera equipment
Air compressors

Generators

Jack hammers

Hose reels

Work decks

Water containers

Fire Extinguisher, first aid kits, triangle kits

Many of these oplions are customizable within themselves. Locations on the truck, sizes, and usage
are all considered when discussing these elements with the customer.

PB Patchers come in two formats, a “V" hopper which uses either a continuaus conveyor or auger to
move the asphalt or a dump hopper which uses a hoist to raise the hopper which allows the asphalt
to slide out. Both formats are available for mounting on truck chassis, slip-in, hook-lift or trailer models.

Proven Features
Heavy Duty Design
All Hydraulic Operation

Radiant Heat System
Burner Systems Available in LPG, Diesel, and Electric Generator

Fully Insulated Asphalt Container
Hand Torch with 200,000 BTU Output
Convenient Operator Controls
Emulsion Spray System

Emulsion Sprayers

PB offers emulsion sprayers with more sizes and features than anyone else in the industry.

Fully equipped emulsion systems can be powered by a hydraulically driven pump or compressed air
and sized to meet our customers' needs. These syslems are truck mounted in conjunction with an
asphalt patcher or truck equipment body. They are also available in trailer, hook lift, and slip-in
maodels. All are available with a variety of options, sizes, and custom configurations,

Truck Mounted Styles: 15-200 gallons
Trailer Mounted and Slip-In Styles: 200-700 gallons

Pump Type Sprayers - Pump type emulsion sprayers include a solvent tank for flushing the emulsion
hose and cleaning asphalt lools with a waste tank syslem. Truck mounted units are usually heated by
the truck cooling system but can also be heated by LPG bumer. All lrailer units use LPG heaters.

Compressor Type Sprayers - Compressor type emulsion sprayers are available in the many sizes.
These can be charged off the truck brake system compressor, or any air compressor. These sprayers
are heated by the truck cooling system or LPG bumer. Trailer and slip-in models are equipped with

an engine driven compressor.

Options and Features - All spray unils can include Recirculation, Auxifiary Eleclric Heat, Tank Insulation,
Discharge Strainer, Hose Reels, LPG Tanks, Thermostatic Controls, Loading Hose, Reverse Flow
Systems, Draw Off Valve, Optional Engines, and Work Platform.

PB Truck Mounted Loaders

PB Truck Mounted Loaders combine a dump truck and loader shovel into one unit. Designed to load,
haul and dump asphalt cold palch, leaves, gravel, dirt, snow, trash, or brush just to name a few. PB
Loaders save operation cost, reduce manpower, and lets you tackle a variety of jobs that would
otherwise require several pieces of equipment.

PB Loaders are built fough and come equipped with features that improve productivity and safety. An
exclusive arm design allows the operator access 1o the cab when the shovel is on the ground or in
the travel position. PB Loaders are available with a 3,000 Ib. or 5,000 Ib. shovel Ifting capacity, and
can be oulfited wilh a clam, tilt, clam/tilt or standard shovel. Shovel capacities range from 3/4 cubic
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yard to 1 1/2 cubic yards. Safety switches shut dawn all systems if the cab door is opened or the
dump body is raised during loading operatians.

Options include air or joystick controls, automatic grease lines, tool boxes, pull tarps, various sizes of
dump badies, emulsion spray systems, carbide blade and blocks for the shavel, installation on lilt cab
or conventional chassis, and many more.

Road Maintenance Support Equipment

PB Bodies are offered in a variety of models and capacilies that can be used in conjunction with a
PB Truck Mounted Loader, PB Patchers, and PB Emulsion Systems. They can also be slandalone
units equipped to provide valuable service for road maintenance. Features include heavy-duty
construclion, a large variety of accessory equipment and tools, custom configured to meet the exact

needs of the using agency.

Chassls:
PB Loader offers full turn-key solutions (single PO Source Purchasing) for our Sourcewell cuslomers

by providing a variety of chassis that are used in conjunction with our truck mounted products. For
example:

Ford
Freightiner
Western Slar
Peterbilt
Isuzu

Volvo

Dump Bodies:
PB Loader offers many sizes and types of dump bodies. We work with several leading manufacturers

which allows us to bring complele solutions to our Sourcewell customers. We also work with these
manufacturers' national dealer networks by convincing them to sell dump bodies with Sourcewell in
their local markels. For example:

Small Contractor Bodies

Rigid and/or Fold-Down Sides
Medium Duty Bodies

Bobtail Bedies
Heavy Duty Bodies

Square Bodies

Elliplical Bodies

Demalition Bodies

Flatbeds / Stake Bodies / Platform Bodies:
PB represents several leading brands as well as manufaclure our own models. These bodies can

come in standard to heavy duty construction and can be custom built with inlay tool boxes, dump
hoists, lift gates, and many other fealures. Bringing yet another complete solution to our SW
customers. We work with these manufacturers' national dealer networks by convincing them to sell
flatbed bodies with Sourcewell in their local markets. For example:

Smooth Floor
Tread Plate Floor
Wood Deck
Aluminum Body
Rancher Body
Dumping Bodies
Stake Sides (wood, steel, aluminum)
Various Lenglhs and Widths

Chipper Boxes / Landscape / Arbor Bodies:

PB represents several brands as well as manufacture our own models, These bodies come in many
configurations to meet the roadway landscaping needs of our Sourcewell customers. We work with
these manufacturers’ national dealer networks by convincing them to sell their bodies with Sourcewell

in their local markets. For example:

Open Top Chipper Box

Closed Top Chipper Box

Side Open and barn door landscape bodies (rugby and reading)

Arbor Bodies with included storage for saws and tree trimming equipment

Utility Bodies:

PB offers the Reading Utility Bodies product line to its SW customers. Reading has a full line of
badies that range from smaller maintenance units to large mechanic trucks for use in road
maintenance applications. With a base body from reading, we can upfit addilional SW listed
equipment to customize a truck to create the best solution for our Sourcewell members. We work with
Reading's national dealer network by convincing them to sell utility bodies with Sourcewell in their local

markels. For example:

Steel Constructed Bodies
Aluminum Constructed Bodies
Single and Dual Wheel
Canopy Bodies

Mechanics Bodies
Mechanics Crane Bodies

Message Boards Trailers:
PB Loader partners with Wanco to offer a full line of trailer and truck mounted message boards and

traffic control products to provide reliable traffic safety for roads and highways. Traffic safety is
paramount ta all road maintenance work. By providing these products in conjunction with our full line of
equipment we give our cuslomers complele solutions. We work with Wanco's national dealer netwark
by convincing them to sell their safety equipment with Sourcewell in their local markels. For example:

Vendor Name: PB Loader Corporation
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Arrow Board Trailers and Truck Mount
Message Board Trailers and Truck Mount
Speed Radar Trailers

Light Tower Trailers

Swaploader Hook Lifts:
We are offering a full hook-lift line, these products are often used in conjunction with our asphalt

patchers and support bodies. Hook-fift syslems provide an efficient fleet utilization system for
municipalities because the customer can use one chassis with several pieces of equipment. We work
with their dealer nationwide by convincing them to sell hook [ift systems with Sourcewell in their local
markets, For example:

Single axle from 7,500 Ibs. to 24,000 Ibs. capacity
Tandem axle from 33,000 Ibs. to 65,000 Ibs. capacity

Lift Gates:
Truck mounted lifl gate systems that offer value added ease of accessibility to many truck equipment

bodies. For example:

Tommy Lift Gate
Pick Up Truck
Utility Body
Flatbed
Box Body
Rail Gale
Tuck under
Dump Through

Palfinger Lift Gates
Cantilever
Pick Up Truck
Utility Body
Flatbed
Box Body
Rail Gate
Tuck Under

Compressor Systems:
Truck and skid mounted compressor systems that offer value added functions to many truck equipment

badies. These systems are utilized to run jack hammers, impact wrenches, blow guns, and many other
air powered lools and accessories that road maintenance crews use regularly. For example:

Vanair
Under deck rotary screw compressors from 60 to 185 CFM

Hydraulic driven compressors from 30 to 85 CFM

Engine driven compressors from 30 to 85 CFM

All-In-One systems combines air, electric generators, welder, and hydraulic into one unit
Sullivan-Palletek

Above deck skid mount, engine driven, 185 CFM
Other brands

Small engine reciprocating compressor

Electric 12V compressor

Attenuator: Trailer and truck mounted
Traffix Scorpion truck mounted and trailer crash attenuator systems MASH rated. Attenuators provide

that additional safety to the road maintenance crews allowing them to work on the road with
confidence. The models presently on our contract provide for safety at highway speeds.

Water Trucks:
We are offering truck mounted water tanks for the use during road maintenance projects for dust

control and clean up. For example:

Single axle 2,000 gallon
Tandem axle 4,000 gallon

Cranes:
We offer several brands of truck mounted cranes spanning many types and sizes. These cranes are
sold in conjunction with other support bodies to increase the capabilities of the truck. For example:

Electric
Hydraulic
Folding, compact
Outriggers
Spitzlif
Palfinger/Reading
Venturo

Cuslomer Specific Custom Road Maintenance Equipment:
As a result of our many options and custom configurations to meet the exact needs of individual

agencies, we have started a program of adding customer specific configurations to our current
Saurcewell contract. This is to facililate ease of purchasing for our customers, particularly those who
have massive amounits of customized features. One of the greatest successes of this is with the City
of Los Angeles which has more than a dozen custom SKUs which includes chassis for turn-key

solutions.

Additional Accessories:
On this contract PB offers many additional accessories to upfit any truck or support body with all the

tools that road crews need. For example, bul not limited to:

Whelen safety lights
PSE Code3 Safety Lights
Work lights and spotlights

Vendor Name: PB Loader Corporation
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Wam Wenches

Tool boxes and baskets

Tool holders

Back up cameras and sensors

Bed vibralors

Pull Tamps

Inverter Systems with electrical outlets

Fire extinguishers and triangle kits

Water coolers

Wash tanks

Ladder and material racks

Vises

Reflective safety tape and panels

Roadway Surface Maintenance and Repair Equipment — We manufacture pothole (asphalt) patchers
and emulsion transport and sprayers. We offer the largest selection by far of models and sizes of
pothole patchers also custom built to our customers’ needs.

71 Within this RFP category there may be subcalegories
of solutions. List subcategory titles that best describe
your products and services.

Equipment and Products in Support of Roadway Maintenance and Repair — We offer many additional
asphalt support bodies that utilize emulsion systems and other products lhal municipalities use in
conjunction with their polhole patcher and road maintenance programs. This also includes our PB front
loader systems.

Table 14B: Depth and Breadth of Offered Equipment Products and Services

Indicate belaw if the listed types or classes of equipment, products, and services are offered within your proposal. Provide additional comments in the text box

pravided, as necessary.

Line Item Category or Type Offered * Comments
72 Asphalt recycles and reclaimers  Yes We are in development to produce asphalt
@ No holbox trailers that have asphalt reclaiming
features. Product launch is expected First .
Quarter 2022. We are committing to
ultimately producing a full line of these trails
and heavily compeling in this market.
73 Palchers, seal coaters, crack sealers, and maslic and < Yes We are the leading producer of truck
adhesive melters ' C No mounted pothole patching systems in North
America. PB does not manufacture seal ‘
coalers, crack sealers, and mastic and
adhesive melters.
74 Chip spreaders, asphalt brooms, and pavement grinding or  Yes We do not manufacture any of these products, |,
grooving equipment = No
75 Pavement marking application and removal equipment  Yes We do not manufacture any of these products. |,
~ No
76 Other « Yes We are the leading producers of truck
¢ No mounted emulsion spray systems. We also '
offer a multitude of road maintenance support
equipment as mentioned in Table 14A.

Table 15: Exceptions to Terms, Conditions, or Specifications Form

Line Item 77. NOTICE: To identify any exception, or to request any modification, to the Sourcewell template Contract terms, conditions, or specifications, a
Proposer must submit the exception or requested madification on the Exceptions to Terms, Conditions, or Specifications Form immediately below. The contract
seclion, the specific text addressed by the exception or requested modification, and the proposed modification must be identified in detail. Proposer's exceptions and
proposed modifications are subject to review and approval of Sourcewell and will not automatically be included in the contract.

Contract Section Term, Condition, or Specification Exception or Proposed Modification
n/a n/a n/a
Documents

Ensure your submission document(s) conforms to the following:
1. Documents in PDF format are preferred. Documents in Word, Excel, or compatible formats may also be provided.

2. Documents should NOT have a security password, as Sourcewell may not be able ta open the file. It is your sole responsibility to ensure that the uploaded
document(s) are not either defective, corrupted or blank and that the documents can be opened and viewed by Sourcewell,

3. Sourcewell may reject any response where any document(s) cannot be opened and viewed by Sourcewell.

4. If you need to upload more than one (1) document for a single item, you should combine the documents into one zipped file. If the zipped file contains more than
one (1) document, ensure each document is named, in relation o the submission format item responding to. For example, if responding o the Marketing Plan

category save the document as “Marketing Plan.”
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e Pricing - 1_Pricing.zip - Thursday August 05, 2021 13:44:55

o Financial Strength and Stability - 2_Financial Stregth & Stability.zip - Thursday August 05, 2021 13:45:06

o Marketing Plan/Samples - 3_Marketing Plans & Samples.zip - Tuesday August 03, 2021 18:00:46

+ WMBE/MBE/SBE or Related Certificates - 4 WMBE-MBE-SBE Certifications.zip - Tuesday August 03, 2021 18:01:17

e Warranty Information - 5_Warranty.zip - Tuesday August 03, 2021 18:01:36
e Slandard Transaclion Document Samples - 6_Standard Transactiom Document Samples.zip - Tuesday August 03, 2021 18:01:48

s Upload Additional Document - 7_Additional Documents.zip - Thursday August 05, 2021 13:56:19
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Addenda, Terms and Conditions

PROPOSER AFFIDAVIT AND ASSURANCE OF COMPLIANCE

| certify that | am the authorized representalive of the Proposer submitting the foregoing Proposal with the legal authorily to bind the Proposer to this Affidavit and
Assurance of Compliance:
1. The Proposer is submitting this Proposal under its full and complete legal name, and the Proposer legally exists in good standing in the jurisdiction of its

residence.

2. The Proposer warrants that the information provided in this Proposal is true, correct, and reliable for purposes of evaluation for contract award,

. The Proposer, including any person assisting with the creation of this Proposal, has arrived at this Proposal independently and the Proposal has been created
without colluding with any other person, company, or parties that have or will submit a proposal under this solicitation: and the Proposal has in all respecis been
created fairly without any fraud or dishonesty. The Proposer has not directly or indireclly entered into any agreement or arrangement with any person or
business in an effort to influence any part of this solicitation or operations of a resulling coniract; and the Proposer has not taken any action in restraint of free
trade or competitiveness in connection with this solicitation. Additionally, if Proposer has worked with a consullant on the Proposal, the consultant (an individual

or a company) has not assisted any other entity that has submitted or will submit a proposal for this saolicitation.

. To the best of its knowledge and belief, and except as otherwise disclosed in the Proposal, there are no relevant facts or circumstances which could give rise o
an arganizational conflict of interest. An organizational conflict of interest exists when a vendor has an unfair competitive advantage or the vendor’s objectivity
in performing the contract is, or might be, impaired.

5. The contents of the Proposal have not been communicated by the Proposer or its employees or agents to any person not an employee or legally authorized
agent of the Proposer and will not be communicated to any such persons priar to Due Date of this solicitation.

6. If awarded a contract, the Proposer will provide to Sourcewell Participating Entities the equipment, products, and services in accordance with the terms,

conditions, and scope of a resulting contract.

The Proposer possesses, or will possess before delivering any equipment, praducts, or services, all applicable licenses or certifications necessary to deliver

such equipment, products, or services under any resulting contract.

. The Proposer agrees fo deliver equipment, products, and services through valid contracts, purchase arders, or means that are acceptable to Sourcewell
Members. Unless otherwise agreed o, the Proposer must provide only new and first-quality products and related services to Sourcewell Members under an
awarded Contract.

9. The Proposer will comply with all applicable provisicns of federal, state, and local laws, regulations, rules, and orders.

The Proposer understands that Sourcewell will reject RFP proposals that are marked "confidential” (or "nonpublic,” etc.), either substantially or in their entirety.
Under Minnesota Statutes Section 13.591, subdivision 4, all proposals are considered nonpublic data until the evaluation is complete and a Contract is
awarded. Al that point, proposals become public data. Minnesota Statutes Section 13.37 permits only certain narrowly defined dala to be considered a "trade

secret,” and thus nonpublic data under Minnesota's Data Practices Act.

10.

11. Proposer its employees, agents, and subcontractors are not:
1. Included on the “Specially Designated Nationals and Blocked Persons” list maintained by the Office of Foreign Assets Control of the United States

Depariment of the Treasury found at: https:/fwvnw.treasury.goviofac/downloads/sdnlist.pdf;

2. Included on the government-wide exclusions lists in the United States System for Award Management found at: hitps://sam.gov/SAM/; or

3. Presently debarred, suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs operated by the State of Minnesota;
the United States federal government or the Canadian government, as applicable; or any Participating Entity. Vendor certifies and warrants that neither it

nor its principals have been convicted of a criminal offense related to the subject mater of this solicitation.

I7 By checking this box | acknowledge that | am bound by the terms of the Proposer's Affidavit, have the legal authority to submit this Proposal on behalf of the
Proposer, and that this electronic acknowledgment has the same legal effect, validity, and enforceability as if | had hand signed the Proposal. This signature will not
be denied such legal effect, validity, or enforceability solely because an electronic signalture or electronic record was used in its formation. - Jason Thompson,

President, PB Loader Corporation

The Proposer declares that there is an actual or potential Confiict of Interest relaling to the preparation of its submission, and/or the Proposer foresees an actual or
potential Conflict of Interest in performing the contractual obligations contemplated in the bid.
r Yes & No

The Bidder acknowledges and agrees that the addendum/addenda below form part of the Bid Document.

Check the box in the column “I have reviewed this addendum™ below to acknowledge each of the addenda.

Vendor Name: PB Loader Corporation
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I have reviewed the
below addendum and

File Name attachments (if Pegas
applicable)

Addendum_4_ Roadway_Maint_Equipt_RFP_080521 I P
Wed July 28 2021 06:54 PM
Addendum_3_Roadway_Maint_Equipt_RFP_080521 I 2
Mon July 26 2021 04:56 PM
Addendum_2_Roadway_Maint_Equipt_RFP_080521 7 1
FriJuly 16 2021 12:55 PM
Addendum_1_Roadway_Maint_Equipt_RFP_080521_Draft = 1
Thu June 24 2021 04:18 PM

Bid Number: RFP 080521 Vendor Name: PB Loader Corporation
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Sourcewell "a.

Solicitation Number: RFP #080521

CONTRACT

This Contract is hetween Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN
56479 (Sourcewell) and PB Loader Corporation, 5778 W. Barstow Ave., Fresno, CA 93722

(Supplier).

Sourcewell is a State of Minnesota local government unit and service cooperative created
under the laws of the State of Minnesota (Minnesota Statutes Section 123A.21) that offers
cooperative procurement solutions to government entities. Participation is open to eligible
federal, state/province, and municipal governmental entities, higher education, K-12 education,
nonprofit, tribal government, and other public entities located in the United States and Canada.
Sourcewell issued a public solicitation for Roadway Maintenance Equipment from which

Supplier was awarded a contract.

Supplier desires to contract with Sourcewell to provide equipment, products, or services to
Sourcewell and the entities that access Sourcewell’s cooperative purchasing contracts

(Participating Entities).

1. TERM OF CONTRACT
A. EFFECTIVE DATE. This Contract is effective upon the date of the final signature below.

B. EXPIRATION DATE AND EXTENSION. This Contract expires October 11, 2025, unless it is
cancelled sooner pursuant to Article 22. This Contract may be extended one additional year
upon the request of Sourcewell and written agreement by Supplier.

C. SURVIVAL OF TERMS. Notwithstanding any expiration or termination of this Contract, all

payment obligations incurred prior to expiration or termination will survive, as will the
following: Articles 11 through 14 survive the expiration or cancellation of this Contract. All

other rights will cease upon expiration or termination of this Contract.

2. EQUIPMENT, PRODUCTS, OR SERVICES

A. EQUIPMENT, PRODUCTS, OR SERVICES. Supplier will provide the Equipment, Products, or
Services as stated in its Proposal submitted under the Solicitation Number listed above.

Rev. 3/2021
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Supplier’s Equipment, Products, or Services Proposal (Proposal) is attached and incorporated
into this Contract.

All Equipment and Products provided under this Contract must be new and the current model.
Supplier may offer close-out or refurbished Equipment or Products if they are clearly indicated
in Supplier’s product and pricing list. Unless agreed to by the Participating Entities in advance,
Equipment or Products must be delivered as operational to the Participating Entity’s site.

This Contract offers an indefinite quantity of sales, and while substantial volume is anticipated,
sales and sales volume are not guaranteed.

B. WARRANTY. Supplier warrants that all Equipment, Products, and Services furnished are free
from liens and encumbrances, and are free from defects in design, materials, and workmanship.
In addition, Supplier warrants the Equipment, Products, and Services are suitable for and will
perform in accordance with the ordinary use for which they are intended. Supplier’s dealers
and distributors must agree to assist the Participating Entity in reaching a resolution in any
dispute over warranty terms with the manufacturer. Any manufacturer’s warranty that extends
beyond the expiration of the Supplier’s warranty will be passed on to the Participating Entity.

o DEALERS, DISTRIBUTORS, AND/OR RESELLERS. Upon Contract execution and throughout
the Contract term, Supplier must provide to Sourcewell a current means to validate or
authenticate Supplier’s authorized dealers, distributors, or resellers relative to the Equipment,
Products, and Services offered under this Contract, which will be incorporated into this
Contract by reference. It is the Supplier’s responsibility to ensure Sourcewell receives the most

current information.

3. PRICING

All Equipment, Products, or Services under this Contract will be priced at or below the price
stated in Supplier’s Proposal.

When providing pricing quotes to Participating Entities, all pricing quoted must reflect a
Participating Entity’s total cost of acquisition. This means that the quoted cost is for delivered
Equipment, Products, and Services that are operational for their intended purpose, and
includes all costs to the Participating Entity’s requested delivery location.

Regardless of the payment method chosen by the Participating Entity, the total cost associated
with any purchase option of the Equipment, Products, or Services must always be disclosed in
the pricing quote to the applicable Participating Entity at the time of purchase.

A. SHIPPING AND SHIPPING COSTS. All delivered Equipment and Products must be properly

packaged. Damaged Equipment and Products may be rejected. If the damage is not readily
apparent at the time of delivery, Supplier must permit the Equipment and Products to be

Rev. 3/2021
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returned within a reasonable time at no cost to Sourcewell or its Participating Entities.
Participating Entities reserve the right to inspect the Equipment and Products at a reasonable
time after delivery where circumstances or conditions prevent effective inspection of the
Equipment and Products at the time of delivery. In the event of the delivery of nonconforming
Equipment and Products, the Participating Entity will notify the Supplier as soon as possible and
the Supplier will replace nonconforming Equipment and Products with conforming Equipment

and Products that are acceptable to the Participating Entity.

Supplier must arrange for and pay for the return shipment on Equipment and Products that arrive
in a defective or inoperable condition.

Sourcewell may declare the Supplier in breach of this Contract if the Supplier intentionally
delivers substandard or inferior Equipment or Products.

B. SALES TAX. Each Participating Entity is responsible for supplying the Supplier with valid tax-
exemption certification(s). When ordering, a Participating Entity must indicate if it is a tax-

exempt entity.

C. HOT LIST PRICING. At any time during this Contract, Supplier may offer a specific selection
of Equipment, Products, or Services at discounts greater than those listed in the Contract.
When Supplier determines it will offer Hot List Pricing, it must be submitted electronically to
Sourcewell in a line-item format. Equipment, Products, or Services may be added or removed
from the Hot List at any time through a Sourcewell Price and Product Change Form as defined

in Article 4 below.

Hot List program and pricing may also be used to discount and liquidate close-out and
discontinued Equipment and Products as long as those close-out and discontinued items are
clearly identified as such. Current ordering process and administrative fees apply. Hot List
Pricing must be published and made available to all Participating Entities.

4. PRODUCT AND PRICING CHANGE REQUESTS

Supplier may request Equipment, Product, or Service changes, additions, or deletions at any
time. All requests must be made in writing by submitting a signed Sourcewell Price and Product
Change Request Form to the assigned Sourcewell Supplier Development Administrator. This
approved form is available from the assigned Sourcewell Supplier Development Administrator.

At a minimum, the request must:

o |dentify the applicable Sourcewell contract number;

e Clearly specify the requested change;
e Provide sufficient detail to justify the requested change;

Rev. 3/2021
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e Individually list all Equipment, Products, or Services affected by the requested change,
along with the requested change (e.g., addition, deletion, price change); and

e Include a complete restatement of pricing documentation in Microsoft Excel with the
effective date of the modified pricing, or product addition or deletion. The new pricing
restatement must include all Equipment, Products, and Services offered, even for those

items where pricing remains unchanged.

A fully executed Sourcewell Price and Product Change Request Form will become an
amendment to this Contract and will be incorporated by reference.

5. PARTICIPATION, CONTRACT ACCESS, AND PARTICIPATING ENTITY REQUIREMENTS

A. PARTICIPATION. Sourcewell’s cooperative contracts are available and open to public and
nonprofit entities across the United States and Canada; such as federal, state/province,
municipal, K-12 and higher education, tribal government, and other public entities.

The benefits of this Contract should be available to all Participating Entities that can legally
access the Equipment, Products, or Services under this Contract. A Participating Entity’s
authority to access this Contract is determined through its cooperative purchasing, interlocal,
or joint powers laws. Any entity accessing benefits of this Contract will be considered a Service
Member of Sourcewell during such time of access. Supplier understands that a Participating
Entity’s use of this Contract is at the Participating Entity’s sole convenience and Participating
Entities reserve the right to obtain like Equipment, Products, or Services from any other source.

Supplier is responsible for familiarizing its sales and service forces with Sourcewell contract use
eligibility requirements and documentation and will encourage potential participating entities
to join Sourcewell. Sourcewell reserves the right to add and remove Participating Entities to its

roster during the term of this Contract.

B. PUBLIC FACILITIES. Supplier’s employees may be required to perform work at government-
owned facilities, including schools. Supplier's employees and agents must conduct themselves
in a professional manner while on the premises, and in accordance with Participating Entity

policies and procedures, and all applicable laws.

6. PARTICIPATING ENTITY USE AND PURCHASING

A. ORDERS AND PAYMENT. To access the contracted Equipment, Products, or Services under
this Contract, a Participating Entity must clearly indicate to Supplier that it intends to access this
Contract; however, order flow and procedure will be developed jointly between Sourcewell and
Supplier. Typically, a Participating Entity will issue an order directly to Supplier or its authorized
subsidiary, distributor, dealer, or reseller. If a Participating Entity issues a purchase order, it
may use its own forms, but the purchase order should clearly note the applicable Sourcewell
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contract number. All Participating Entity orders under this Contract must be issued prior to
expiration or cancellation of this Contract; however, Supplier performance, Participating Entity
payment obligations, and any applicable warranty periods or other Supplier or Participating
Entity obligations may extend beyond the term of this Contract.

Supplier’s acceptable forms of payment are included in its attached Proposal. Participating
Entities will be solely responsible for payment and Sourcewell will have no liability for any

unpaid invoice of any Participating Entity.

B. ADDITIONAL TERMS AND CONDITIONS/PARTICIPATING ADDENDUM. Additional terms and
conditions to a purchase order, or other required transaction documentation, may be
negotiated between a Participating Entity and Supplier, such as job or industry-specific
requirements, legal requirements (e.g., affirmative action or immigration status requirements),
or specific local policy requirements. Some Participating Entities may require the use of a
Participating Addendum; the terms of which will be negotiated directly between the
Participating Entity and the Supplier. Any negotiated additional terms and conditions must
never be less favorable to the Participating Entity than what is contained in this Contract.

C. SPECIALIZED SERVICE REQUIREMENTS. In the event that the Participating Entity requires
service or specialized performance requirements not addressed in this Contract (such as e-
commerce specifications, specialized delivery requirements, or other specifications and
requirements), the Participating Entity and the Supplier may enter into a separate, standalone
agreement, apart from this Contract. Sourcewell, including its agents and employees, will not
be made a party to a claim for breach of such agreement.

D. TERMINATION OF ORDERS. Participating Entities may terminate an order, in whole or
in part, immediately upon notice to Supplier in the event of any of the following events:

1. The Participating Entity fails to receive funding or appropriation from its governing body
at levels sufficient to pay for the equipment, products, or services to be purchased; or
2. Federal, state, or provincial laws or regulations prohibit the purchase or change the

Participating Entity’s requirements.

E. GOVERNING LAW AND VENUE. The governing law and venue for any action related to a
Participating Entity’s order will be determined by the Participating Entity making the purchase.

7. CUSTOMER SERVICE
A. PRIMARY ACCOUNT REPRESENTATIVE. Supplier will assign an Account Representative to

Sourcewell for this Contract and must provide prompt notice to Sourcewell if that person is
changed. The Account Representative will be responsible for:
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e Maintenance and management of this Contract;
e Timely response to all Sourcewell and Participating Entity inquiries; and
e Business reviews to Sourcewell and Participating Entities, if applicable.

B. BUSINESS REVIEWS. Supplier must perform a minimum of one business review with
Sourcewell per contract year. The business review will cover sales to Participating Entities,
pricing and contract terms, administrative fees, sales data reports, supply issues, customer

issues, and any other necessary information.

8. REPORT ON CONTRACT SALES ACTIVITY AND ADMINISTRATIVE FEE PAYMENT

A. CONTRACT SALES ACTIVITY REPORT. Each calendar quarter, Supplier must provide a
contract sales activity report (Report) to the Sourcewell Supplier Development Administrator
assigned to this Contract. Reports are due no later than 45 days after the end of each calendar
quarter. A Report must be provided regardless of the number or amount of sales during that
quarter (i.e., if there are no sales, Supplier must submit a report indicating no sales were

made).
The Report must contain the following fields:

e Participating Entity Name (e.g., City of Staples Highway Department);
e Participating Entity Physical Street Address;

e Participating Entity City;

e Participating Entity State/Province;

e Participating Entity Zip/Postal Code;

e Participating Entity Contact Name;

e Participating Entity Contact Email Address;

e Participating Entity Contact Telephone Number;

e Sourcewell Assigned Entity/Participating Entity Number;

e [tem Purchased Description;

e |tem Purchased Price;

e Sourcewell Administrative Fee Applied; and

e Date Purchase was invoiced/sale was recognized as revenue by Supplier.

B. ADMINISTRATIVE FEE. In consideration for the support and services provided by Sourcewell,
the Supplier will pay an administrative fee to Sourcewell on all Equipment, Products, and
Services provided to Participating Entities. The Administrative Fee must be included in, and not
added to, the pricing. Supplier may not charge Participating Entities more than the contracted

price to offset the Administrative Fee.

The Supplier will submit payment to Sourcewell for the percentage of administrative fee stated
in the Proposal multiplied by the total sales of all Equipment, Products, and Services purchased
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by Participating Entities under this Contract during each calendar quarter. Payments should
note the Supplier’s name and Sourcewell-assigned contract number in the memo; and must be
mailed to the address above “Attn: Accounts Receivable” or remitted electronically to
Sourcewell’s banking institution per Sourcewell’s Finance department instructions. Payments
must be received no later than 45 calendar days after the end of each calendar quarter.

Supplier agrees to cooperate with Sourcewell in auditing transactions under this Contract to
ensure that the administrative fee is paid on all items purchased under this Contract.

In the event the Supplier is delinquent in any undisputed administrative fees, Sourcewell
reserves the right to cancel this Contract and reject any proposal submitted by the Supplier in
any subsequent solicitation. In the event this Contract is cancelled by either party prior to the
Contract’s expiration date, the administrative fee payment will be due no more than 30 days

from the cancellation date.

9., AUTHORIZED REPRESENTATIVE
Sourcewell's Authorized Representative is its Chief Procurement Officer.

Supplier’'s Authorized Representative is the person named in the Supplier’s Proposal. If
Supplier’s Authorized Representative changes at any time during this Contract, Supplier must

promptly notify Sourcewell in writing.

10. AUDIT, ASSIGNMENT, AMENDMENTS, WAIVER, AND CONTRACT COMPLETE

A. AUDIT. Pursuant to Minnesota Statutes Section 16C.05, subdivision 5, the books, records,
documents, and accounting procedures and practices relevant to this Agreement are subject to
examination by Sourcewell or the Minnesota State Auditor for a minimum of six years from the
end of this Contract. This clause extends to Participating Entities as it relates to business
conducted by that Participating Entity under this Contract.

B. ASSIGNMENT. Neither party may assign or otherwise transfer its rights or obligations under
this Contract without the prior written consent of the other party and a fully executed
assignment agreement. Such consent will not be unreasonably withheld. Any prohibited

assignment will be invalid.

C. AMENDMENTS. Any amendment to this Contract must be in writing and will not be effective
until it has been duly executed by the parties.

D. WAIVER. Failure by either party to take action or assert any right under this Contract will

not be deemed a waiver of such right in the event of the continuation or repetition of the
circumstances giving rise to such right. Any such waiver must be in writing and signed by the

parties.
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E. CONTRACT COMPLETE. This Contract represents the complete agreement between the
parties. No other understanding regarding this Contract, whether written or oral, may be used
to bind either party.For any conflict between the attached Proposal and the terms set out in
Articles 1-22 of this Contract, the terms of Articles 1-22 will govern.

F. RELATIONSHIP OF THE PARTIES. The relationship of the parties is one of independent
contractors, each free to exercise judgment and discretion with regard to the conduct of their
respective businesses. This Contract does not create a partnership, joint venture, or any other

relationship such as master-servant, or principal-agent.

11. INDEMNITY AND HOLD HARMILESS

Supplier must indemnify, defend, save, and hold Sourcewell and its Participating Entities,
including their agents and employees, harmless from any claims or causes of action, including
attorneys’ fees incurred by Sourcewell or its Participating Entities, arising out of any act or
omission in the performance of this Contract by the Supplier or its agents or employees; this
indemnification includes injury or death to person(s) or property alleged to have been caused
by some defect in the Equipment, Products, or Services under this Contract to the extent the
Equipment, Product, or Service has been used according to its specifications. Sourcewell’s
responsibility will be governed by the State of Minnesota’s Tort Liability Act (Minnesota

Statutes Chapter 466) and other applicable law.

12. GOVERNMENT DATA PRACTICES

Supplier and Sourcewell must comply with the Minnesota Government Data Practices Act,
Minnesota Statutes Chapter 13, as it applies to all data provided by or provided to Sourcewell
under this Contract and as it applies to all data created, collected, received, stored, used,
maintained, or disseminated by the Supplier under this Contract.

13. INTELLECTUAL PROPERTY, PUBLICITY, MARKETING, AND ENDORSEMENT

A. INTELLECTUAL PROPERTY
1. Grant of License. During the term of this Contract:
a. Sourcewell grants to Supplier a royalty-free, worldwide, non-exclusive right and

license to use thetrademark(s) provided to Supplier by Sourcewell in advertising and
promotional materials for the purpose of marketing Sourcewell’s relationship with
Supplier.
b. Supplier grants to Sourcewell a royalty-free, worldwide, non-exclusive right and
license to use Supplier’s trademarks in advertising and promotional materials for the
purpose of marketing Supplier’s relationship with Sourcewell.
2. Limited Right of Sublicense. The right and license granted herein includes a limited right
of each party to grant sublicenses to their respective subsidiaries, distributors, dealers,
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resellers, marketing representatives, and agents (collectively “Permitted Sublicensees”) in
advertising and promotional materials for the purpose of marketing the Parties’ relationship
to Participating Entities. Any sublicense granted will be subject to the terms and conditions
of this Article. Each party will be responsible for any breach of this Article by any of their
respective sublicensees.

3. Use; Quality Control.
a. Neither party may alter the other party’s trademarks from the form provided

and must comply with removal requests as to specific uses of its trademarks or
logos.
b. Each party agrees to use, and to cause its Permitted Sublicensees to use, the
other party’s trademarks only in good faith and in a dignified manner consistent with
such party’s use of the trademarks. Upon written notice to the breaching party, the
breaching party has 30 days of the date of the written notice to cure the breach or
the license will be terminated.
4. As applicable, Supplier agrees to indemnify and hold harmless Sourcewell and its
Participating Entities against any and all suits, claims, judgments, and costs instituted or
recovered against Sourcewell or Participating Entities by any person on account of the use
of any Equipment or Products by Sourcewell or its Participating Entities supplied by Supplier
in violation of applicable patent or copyright laws.
5. Termination. Upon the termination of this Contract for any reason, each party, including
Permitted Sublicensees, will have 30 days to remove all Trademarks from signage, websites,
and the like bearing the other party’s name or logo (excepting Sourcewell’s pre-printed
catalog of suppliers which may be used until the next printing). Supplier must return all
marketing and promotional materials, including signage, provided by Sourcewell, or dispose
of it according to Sourcewell’s written directions.

B. PUBLICITY. Any publicity regarding the subject matter of this Contract must not be released
without prior written approval from the Authorized Representatives. Publicity includes notices,
informational pamphlets, press releases, research, reports, signs, and similar public notices
prepared by or for the Supplier individually or jointly with others, or any subcontractors, with
respect to the program, publications, or services provided resulting from this Contract.

C. MARKETING. Any direct advertising, marketing, or offers with Participating Entities must be
approved by Sourcewell. Send all approval requests to the Sourcewell Supplier Development

Administrator assigned to this Contract.

D. ENDORSEMENT. The Supplier must not claim that Sourcewell endorses its Equipment,
Products, or Services.
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14. GOVERNING LAW, JURISDICTION, AND VENUE

The substantive and procedural laws of the State of Minnesota will govern this Contract. Venue
for all legal proceedings arising out of this Contract, or its breach, must be in the appropriate
state court in Todd County, Minnesota or federal court in Fergus Falls, Minnesota.

15. FORCE MAJEURE

Neither party to this Contract will be held responsible for delay or default caused by acts of God
or other conditions that are beyond that party’s reasonable control. A party defaulting under
this provision must provide the other party prompt written notice of the default.

16. SEVERABILITY

If any provision of this Contract is found by a court of competent jurisdiction to be illegal,
unenforceable, or void then both parties will be relieved from all obligations arising from that
provision. If the remainder of this Contract is capable of being performed, it will not be affected

by such determination or finding and must be fully performed.

17. PERFORMANCE, DEFAULT, AND REMEDIES

A. PERFORMANCE. During the term of this Contract, the parties will monitor performance and
address unresolved contract issues as follows:

1. Notification. The parties must promptly notify each other of any known dispute and
work in good faith to resolve such dispute within a reasonable period of time. If necessary,
Sourcewell and the Supplier will jointly develop a short briefing document that describes
the issue(s), relevant impact, and positions of both parties.

2. Escalation. If parties are unable to resolve the issue in a timely manner, as specified
above, either Sourcewell or Supplier may escalate the resolution of the issue to a higher
level of management. The Supplier will have 30 calendar days to cure an outstanding issue.
3. Performance while Dispute is Pending. Notwithstanding the existence of a dispute, the
Supplier must continue without delay to carry out all of its responsibilities under the
Contract that are not affected by the dispute. If the Supplier fails to continue without delay
to perform its responsibilities under the Contract, in the accomplishment of all undisputed
work, the Supplier will bear any additional costs incurred by Sourcewell and/or its
Participating Entities as a result of such failure to proceed.

B. DEFAULT AND REMEDIES. Either of the following constitutes cause to declare this Contract,
or any Participating Entity order under this Contract, in default:

1. Nonperformance of contractual requirements, or
2. A material breach of any term or condition of this Contract.
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The party claiming default must provide written notice of the default, with 30 calendar days to
cure the default. Time allowed for cure will not diminish or eliminate any liability for liquidated
or other damages. If the default remains after the opportunity for cure, the non-defaulting

party may:

o Exercise any remedy provided by law or equity, or
¢ Terminate the Contract or any portion thereof, including any orders issued against the

Contract.

18. INSURANCE

A. REQUIREMENTS. At its own expense, Supplier must maintain insurance policy(ies) in effect
at all times during the performance of this Contract with insurance company(ies) licensed or
authorized to do business in the State of Minnesota having an “AM BEST” rating of A- or better,
with coverage and limits of insurance not less than the following:

1. Workers’ Compensation and Employer’s Liability.
Workers’ Compensation: As required by any applicable law or regulation.
Employer's Liability Insurance: must be provided in amounts not less than listed below:
Minimum limits:
$500,000 each accident for bodily injury by accident
$500,000 policy limit for bodily injury by disease
$500,000 each employee for bodily injury by disease

2. Commercial General Liability Insurance. Supplier will maintain insurance covering its
operations, with coverage on an occurrence basis, and must be subject to terms no less
broad than the Insurance Services Office (“ISO”) Commercial General Liability Form
CG0001 (2001 or newer edition), or equivalent. At a minimum, coverage must include
liability arising from premises, operations, bodily injury and property damage,
independent contractors, products-completed operations including construction defect,
contractual liahility, blanket contractual liability, and personal injury and advertising
injury. All required limits, terms and conditions of coverage must be maintained during
the term of this Contract.

Minimum Limits:

$1,000,000 each occurrence Bodily Injury and Property Damage

51,000,000 Personal and Advertising Injury

$2,000,000 aggregate for Products-Completed operations

$2,000,000 general aggregate

3. Commercial Automobile Liability Insurance. During the term of this Contract,

Supplier will maintain insurance covering all owned, hired, and non-owned automobiles
in limits of liability not less than indicated below. The coverage must be subject to terms
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no less broad than ISO Business Auto Coverage Form CA 0001 (2010 edition or newer),
or equivalent.

Minimum Limits:
$1,000,000 each accident, combined single limit

4. Umbrella Insurance. During the term of this Contract, Supplier will maintain
umbrella coverage over Employer’s Liability, Commercial General Liability, and
Commercial Automobile.

Minimum Limits:

$2,000,000

5. Network Security and Privacy Liability Insurance. During the term of this Contract,
Supplier will maintain coverage for network security and privacy liability. The coverage
may be endorsed on another form of liability coverage or written on a standalone
policy. The insurance must cover claims which may arise from failure of Supplier’s
security resulting in, but not limited to, computer attacks, unauthorized access,
disclosure of not public data — including but not limited to, confidential or private
information, transmission of a computer virus, or denial of service.

Minimum limits:

$2,000,000 per occurrence

$2,000,000 annual aggregate

Failure of Supplier to maintain the required insurance will constitute a material breach entitling
Sourcewell to immediately terminate this Contract for default.

B. CERTIFICATES OF INSURANCE. Prior to commencing under this Contract, Supplier must
furnish to Sourcewell a certificate of insurance, as evidence of the insurance required under this
Contract. Prior to expiration of the policy(ies), renewal certificates must be mailed to
Sourcewell, 202 12th Street Northeast, P.O. Box 219, Staples, MN 56479 or sent to the
Sourcewell Supplier Development Administrator assigned to this Contract. The certificates must
be signed by a person authorized by the insurer(s) to bind coverage on their behalf.

Failure to request certificates of insurance by Sourcewell, or failure of Supplier to provide
certificates of insurance, in no way limits or relieves Supplier of its duties and responsibilities in

this Contract.

C. ADDITIONAL INSURED ENDORSEMENT AND PRIMARY AND NON-CONTRIBUTORY
INSURANCE CLAUSE. Supplier agrees to list Sourcewell and its Participating Entities, including
their officers, agents, and employees, as an additional insured under the Supplier's commercial
general liability insurance policy with respect to liability arising out of activities, “operations,” or
“work” performed by or on behalf of Supplier, and products and completed operations of
Supplier. The policy provision(s) or endorsement(s) must further provide that coverage is
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primary and not excess over or contributory with any other valid, applicable, and collectible
insurance or self-insurance in force for the additional insureds.

D. WAIVER OF SUBROGATION, Supplier waives and must require (by endorsement or
otherwise) all its insurers to waive subrogation rights against Sourcewell and other additional
insureds for losses paid under the insurance policies required by this Contract or other
insurance applicable to the Supplier or its subcontractors. The waiver must apply to all
deductibles and/or self-insured retentions applicable to the required or any other insurance
maintained by the Supplier or its subcontractors. Where permitted by law, Supplier must
require similar written express waivers of subrogation and insurance clauses from each of its

subcontractors.

E. UMBRELLA/EXCESS LIABILITY/SELF-INSURED RETENTION. The limits required by this
Contract can be met by either providing a primary policy or in combination with
umbrella/excess liability policy(ies), or self-insured retention.

19. COMPLIANCE

A. LAWS AND REGULATIONS. All Equipment, Products, or Services provided under this
Contract must comply fully with applicable federal laws and regulations, and with the laws in
the states and provinces in which the Equipment, Products, or Services are sold.

B. LICENSES. Supplier must maintain a valid and current status on all required federal,
state/provincial, and local licenses, bonds, and permits required for the operation of the
business that the Supplier conducts with Sourcewell and Participating Entities.

20. BANKRUPTCY, DEBARMENT, OR SUSPENSION CERTIFICATION

Supplier certifies and warrants that it is not in bankruptcy or that it has previously disclosed in
writing certain information to Sourcewell related to bankruptcy actions. If at any time during
this Contract Supplier declares bankruptcy, Supplier must immediately notify Sourcewell in

writing.

Supplier certifies and warrants that neither it nor its principals are presently debarred,
suspended, proposed for debarment, declared ineligible, or voluntarily excluded from programs
operated by the State of Minnesota; the United States federal government or the Canadian
government, as applicable; or any Participating Entity. Supplier certifies and warrants that
neither it nor its principals have been convicted of a criminal offense related to the subject
matter of this Contract. Supplier further warrants that it will provide immediate written notice

to Sourcewell if this certification changes at any time.
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21. PROVISIONS FOR NON-UNITED STATES FEDERAL ENTITY PROCUREMENTS UNDER
UNITED STATES FEDERAL AWARDS OR OTHER AWARDS

Participating Entities that use United States federal grant or FEMA funds to purchase goods or
services from this Contract may be subject to additional requirements including the
procurement standards of the Uniform Administrative Requirements, Cost Principles and Audit
Requirements for Federal Awards, 2 C.F.R. § 200. Participating Entities may have additional
requirements based on specific funding source terms or conditions. Within this Article, all
references to “federal” should be interpreted to mean the United States federal government.
The following list only applies when a Participating Entity accesses Supplier’s Equipment,
Products, or Services with United States federal funds.

A. EQUAL EMPLOYMENT OPPORTUNITY. Except as otherwise provided under 41 C.F.R. § 60, all
contracts that meet the definition of “federally assisted construction contract” in 41 C.F.R. § 60-
1.3 must include the equal opportunity clause provided under 41 C.F.R. §60-1.4(b), in
accordance with Executive Order 11246, “Equal Employment Opportunity” (30 FR 12319,
12935, 3 C.F.R. §, 1964-1965 Comp., p. 339), as amended by Executive Order 11375, “Amending
Executive Order 11246 Relating to Equal Employment Opportunity,” and implementing
regulations at 41 C.F.R. § 60, “Office of Federal Contract Compliance Programs, Equal
Employment Opportunity, Department of Labor.” The equal opportunity clause is incorporated

herein by reference.

B. DAVIS-BACON ACT, AS AMENDED (40 U.S.C. § 3141-3148). When required by federal
program legislation, all prime construction contracts in excess of $2,000 awarded by non-
federal entities must include a provision for compliance with the Davis-Bacon Act (40 U.S.C. §
3141-3144, and 3146-3148) as supplemented by Department of Labor regulations (29 C.F.R. § 5,
“Labor Standards Provisions Applicable to Contracts Covering Federally Financed and Assisted
Construction”). In accordance with the statute, contractors must be required to pay wages to
laborers and mechanics at a rate not less than the prevailing wages specified in a wage
determination made by the Secretary of Labor. In addition, contractors must be required to pay
wages not less than once a week. The non-federal entity must place a copy of the current
prevailing wage determination issued by the Department of Labor in each solicitation. The
decision to award a contract or subcontract must be conditioned upon the acceptance of the
wage determination. The non-federal entity must report all suspected or reported violations to
the federal awarding agency. The contracts must also include a provision for compliance with
the Copeland “Anti-Kickback” Act (40 U.S.C. § 3145), as supplemented by Department of Labor
regulations (29 C.F.R. § 3, “Contractors and Subcontractors on Public Building or Public Work
Financed in Whole or in Part by Loans or Grants from the United States”). The Act provides that
each contractor or subrecipient must be prohibited from inducing, by any means, any person
employed in the construction, completion, or repair of public work, to give up any part of the
compensation to which he or she is otherwise entitled. The non-federal entity must report

all suspected or reported violations to the federal awarding agency. Supplier must be in
compliance with all applicable Davis-Bacon Act provisions.
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C. CONTRACT WORK HOURS AND SAFETY STANDARDS ACT (40 U.S.C. § 3701-3708). Where
applicable, all contracts awarded by the non-federal entity in excess of $100,000 that involve
the employment of mechanics or laborers must include a provision for compliance with 40
U.S.C. §§ 3702 and 3704, as supplemented by Department of Labor regulations (29 C.F.R. § 5).
Under 40 U.S.C. § 3702 of the Act, each contractor must be required to compute the wages of
every mechanic and laborer on the basis of a standard work week of 40 hours. Work in excess
of the standard work week is permissible provided that the worker is compensated at a rate of
not less than one and a half times the basic rate of pay for all hours worked in excess of 40
hours in the work week. The requirements of 40 U.S.C. § 3704 are applicable to construction
work and provide that no laborer or mechanic must be required to work in surroundings or
under working conditions which are unsanitary, hazardous or dangerous. These requirements
do not apply to the purchases of supplies or materials or articles ordinarily available on the
open market, or contracts for transportation or transmission of intelligence. This provision is
hereby incorporated by reference into this Contract. Supplier certifies that during the term of
an award for all contracts by Sourcewell resulting from this procurement process, Supplier must
comply with applicable requirements as referenced above.

D. RIGHTS TO INVENTIONS MADE UNDER A CONTRACT OR AGREEMENT. If the federal award
meets the definition of “funding agreement” under 37 C.F.R. § 401.2(a) and the recipient or
subrecipient wishes to enter into a contract with a small business firm or nonprofit organization
regarding the substitution of parties, assignment or performance of experimental,
developmental, or research work under that “funding agreement,” the recipient or subrecipient
must comply with the requirements of 37 C.F.R. § 401, “Rights to Inventions Made by Nonprofit
Organizations and Small Business Firms Under Government Grants, Contracts and Cooperative
Agreements,” and any implementing regulations issued by the awarding agency. Supplier
certifies that during the term of an award for all contracts by Sourcewell resulting from this
procurement process, Supplier must comply with applicable requirements as referenced above.

E. CLEAN AIR ACT (42 U.S.C. § 7401-7671Q.) AND THE FEDERAL WATER POLLUTION CONTROL
ACT (33 U.S.C. § 1251-1387). Contracts and subgrants of amounts in excess of $150,000 require
the non-federal award to agree to comply with all applicable standards, orders or regulations
issued pursuant to the Clean Air Act (42 U.S.C. § 7401- 7671q) and the Federal Water Pollution
Control Act as amended (33 U.S.C. § 1251- 1387). Violations must be reported to the Federal
awarding agency and the Regional Office of the Environmental Protection Agency (EPA).
Supplier certifies that during the term of this Contract will comply with applicable requirements

as referenced above.

F. DEBARMENT AND SUSPENSION (EXECUTIVE ORDERS 12549 AND 12689). A contract award
(see 2 C.F.R. § 180.220) must not be made to parties listed on the government wide exclusions
in the System for Award Management (SAM), in accordance with the OMB guidelines at 2 C.F.R.
§180 that implement Executive Orders 12549 (3 C.F.R. § 1986 Comp., p. 189) and 12689 (3
C.F.R. § 1989 Comp., p. 235), “Debarment and Suspension.” SAM Exclusions contains the names
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of parties debarred, suspended, or otherwise excluded by agencies, as well as parties declared
ineligible under statutory or regulatory authority other than Executive Order 12549. Supplier
certifies that neither it nor its principals are presently debarred, suspended, proposed for
debarment, declared ineligible, or voluntarily excluded from participation by any federal

department or agency.

G. BYRD ANTI-LOBBYING AMENDMENT, AS AMENDED (31 U.S.C. § 1352). Suppliers must file
any required certifications. Suppliers must not have used federal appropriated funds to pay any
person or organization for influencing or attempting to influence an officer or employee of any
agency, a member of Congress, officer or employee of Congress, or an employee of a member
of Cangress in connection with obtaining any federal contract, grant, or any other award
covered by 31 U.S.C. § 1352. Suppliers must disclose any lobbying with non-federal funds that
takes place in connection with obtaining any federal award. Such disclosures are forwarded
from tier to tier up to the non-federal award. Suppliers must file all certifications and
disclosures required by, and otherwise comply with, the Byrd Anti-Lobbying Amendment (31

U.S.C. § 1352).

H. RECORD RETENTION REQUIREMENTS. To the extent applicable, Supplier must comply with
the record retention requirements detailed in 2 C.F.R. § 200.333. The Supplier further certifies
that it will retain all records as required by 2 C.F.R. § 200.333 for a period of 3 years after
grantees or subgrantees submit final expenditure reports or quarterly or annual financial
reports, as applicable, and all other pending matters are closed.

. ENERGY POLICY AND CONSERVATION ACT COMPLIANCE. To the extent applicable, Supplier
must comply with the mandatory standards and policies relating to energy efficiency which are
contained in the state energy conservation plan issued in compliance with the Energy Policy

and Conservation Act.

J.  BUY AMERICAN PROVISIONS COMPLIANCE. To the extent applicable, Supplier must comply
with all applicable provisions of the Buy American Act. Purchases made in accordance with the
Buy American Act must follow the applicable procurement rules calling for free and open

competition.

K. ACCESS TO RECORDS (2 C.F.R. § 200.336). Supplier agrees that duly authorized
representatives of a federal agency must have access to any books, documents, papers and
records of Supplier that are directly pertinent to Supplier’s discharge of its obligations under
this Contract for the purpose of making audits, examinations, excerpts, and transcriptions. The
right also includes timely and reasonable access to Supplier’s personnel for the purpose of
interview and discussion relating to such documents.

L. PROCUREMENT OF RECOVERED MATERIALS (2 C.F.R. § 200.322). A non-federal entity that is
a state agency or agency of a political subdivision of a state and its contractors must comply
with Section 6002 of the Solid Waste Disposal Act, as amended by the Resource Conservation

Rev. 3/2021 16
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and Recovery Act. The requirements of Section 6002 include procuring only items designated in
guidelines of the Environmental Protection Agency (EPA) at 40 C.F.R. § 247 that contain the
highest percentage of recovered materials practicable, consistent with maintaining a
satisfactory level of competition, where the purchase price of the item exceeds $10,000 or the
value of the quantity acquired during the preceding fiscal year exceeded $10,000; procuring
solid waste management services in a manner that maximizes energy and resource recovery;
and establishing an affirmative procurement program for procurement of recovered materials

identified in the EPA guidelines.

M. FEDERAL SEAL(S), LOGOS, AND FLAGS. The Supplier not use the seal(s), logos, crests, or
reproductions of flags or likenesses of Federal agency officials without specific pre-approval.

N. NO OBLIGATION BY FEDERAL GOVERNMENT. The U.S. federal government is not a party to
this Contract or any purchase by an Participating Entity and is not subject to any obligations or
liabilities to the Participating Entity, Supplier, or any other party pertaining to any matter
resulting from the Contract or any purchase by an authorized user.

0. PROGRAM FRAUD AND FALSE OR FRAUDULENT STATEMENTS OR RELATED ACTS. The
Contractor acknowledges that 31 U.S.C. 38 (Administrative Remedies for False Claims and
Statements) applies to the Supplier's actions pertaining to this Contract or any purchase by a

Participating Entity.

P. FEDERAL DEBT. The Supplier certifies that it is non-delinquent in its repayment of any
federal debt. Examples of relevant debt include delinquent payroll and other taxes, audit
disallowance, and benefit overpayments.

Q. CONFLICTS OF INTEREST. The Supplier must notify the U.S. Office of General Services,
Sourcewell, and Participating Entity as soon as possible if this Contract or any aspect related to
the anticipated work under this Contract raises an actual or potential conflict of interest (as
described in 2 C.F.R. Part 200). The Supplier must explain the actual or potential conflict in
writing in sufficient detail so that the U.S. Office of General Services, Sourcewell, and
Participating Entity are able to assess the actual or potential conflict; and provide any additional

information as necessary or requested.

R. U.S. EXECUTIVE ORDER 13224. The Supplier, and its subcontractors, must comply with U.S.
Executive Order 13224 and U.S. Laws that prohibit transactions with and provision of resources
and support to individuals and organizations associated with terrorism.

S. PROHIBITION ON CERTAIN TELECOMMUNICATIONS AND VIDEO SURVEILLANCE SERVICES OR
EQUIPMENT. To the extent applicable, Supplier certifies that during the term of this Contract it
will comply with applicable requirements of 2 C.F.R. § 200.216.

Rev. 3/2021 17
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T. DOMESTIC PREFERENCES FOR PROCUREMENTS. To the extent applicable, Supplier certifies
that during the term of this Contract will comply with applicable requirements of 2 C.F.R. §

200.322.

22. CANCELLATION

Sourcewell or Supplier may cancel this Contract at any time, with or without cause, upon 60
days’ written notice to the other party. However, Sourcewell may cancel this Contract
immediately upon discovery of a material defect in any certification made in Supplier’s
Proposal. Cancellation of this Contract does not relieve either party of financial, product, or
service obligations incurred or accrued prior to cancellation.

Sourcewell

DocuSigned by:
I Jorumy Schwarts
COFD2A139D06489...

By:

Jeremy Schwartz
Title: Chief Procurement Officer

10/5/2021 | 8:33 PM CDT
e:

Approved:

DocuSigned by:

(lad Conuette

By: TE42B8F817TAB4CC...

Chad Coauette
Title: Executive Director/CEO

10/5/2021 | 8:47 PM CDT
Date:

Rev. 3/2021

PB Loader Corporation

DocuSigned by:
@&SOW WMFSDVL,
By:

DE94DEFS54AC44A1...

Jlason Thompson
Title: President

10/5/2021 | 3:34 PM CDT
Date:
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CHICKASHA=

Meeting Type: CMA Agenda 7-21-2025

Meeting Date: 7/21/2025

Department: Public Works Agenda Item No. 4.b.

AGENDA ITEM: Discussion, consideration, and possible action to authorize the purchase of a 2026 Ram
2500 4x4 Crew Cab for an amount not to exceed $47,260.00 and a 2026 Ram 3500 4x4 Crew Cab for an
amount not to exceed $59,180.00 using State Contract #SW0035 to be purchased from Joe Cooper
Dodge for use in Public Works Department.

. BACKGROUND/DESCRIPTION:
These vehicles will be replacing a current vehicle being used by the Public Works Director and
the other vehicle will be used by the Assistant Public Works Director.

. RECOMMENDED ACTION:
Discussion, consideration, and possible action to authorize the purchase of a 2026 Ram 2500
4x4 Crew Cab for an amount not to exceed $47,260.00 and a 2026 Ram 3500 4x4 Crew Cab for
an amount not to exceed $59,180.00 using State Contract #SW0035 to be purchased from Joe
Cooper Dodge.

. FISCAL INFORMATION -

V. FUND INFORMATION:
Dept. Director: Fund | Account Amount
Omar Fierro, Public Works Director |(To)

FUND | ACCOUNT AMOUNT
Meeting Date: (From) $106,440.00
July 21, 2025 31-536-6000-251

V. ATTACHMENTS:
1. 20250716090343529
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L2

R, » OKLAHOMA

>, 4 Office of Management
4*» & Enterprise Services

Awarded Supplier Information

Supplier Name: Joe Cooper Chevrolet &
Cadillac Shawnee

Supplier ID #: 0000337830
Supplier Address: 17312 North May
City: Edmond
Contact Person Name: Dee Robersaon
Title:
Email: dee@cooperfleet.com

Contact Person Name: Ryan Roberson
Title:
Email: ryan@cooperfleet.com

Website:

State: OK Zip Code: 73012

Phone #: 1-405-740-9546
Fax #:

Phone #: 1-405-740-9546
Fax #:

Authorized Location: [ ] Locations list attached as (attachment title)

[] Address:
City:
Contract ID #: 0-6071
Delivery: FOB Destination

Minimum Order: None

P/Card Accepted: [ ] Yes No

State: Zip Code:

Other: Permits usage by other than State Agencies.

OMES FORM CP 072 Purchasing / Rev. 11/2024
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CITY OF CHICKASHA PURCHASE REQUEST

Oopen  Xrec
ate:  7/11/2025 P
DEPT: PUBLIC WORKS PO #
DELIVER TO: PUBLIC WORKS VENDOR #
VENDORS Vendor # 1 B Vendor # 2 O Vendor # 3 O
NAME JOE COOPER DODGE
ADDRESS
CITY
BUDGET ITEM-DESCRIPTION TV TOTAL PRICE TOTAL PRICE TOTAL PRICE
BALANCE i Q VENDOR # 1 VENDOR # 2 VENDOR # 3
2026 RAM 2500 4X4 CREW CAB| 1 |[$47,260.00
2026 RAM 3500 4X4 CREW CAB| 1 [$ 59,180.00
TOTAL $ 106,440.00 $ 0.00 $ 0.00
R o CASH DISCOUNT]| _( ) ) )
DEPT: 53 TOTAL GROSS PRICE| $ 106,440.00 $0.00 $0.00
ITEM: 6000-251 TOTAL FREIGHT
TOTAL| $ 106,440.00 $ 0.00 $0.00
COMMENTS:  oTATE CONTRACT #SW0035 THESE TRUCKS WILL BE USED BY PUBLIC WORKS
EMPLOYEESL
ALL EXPENDITURES OF MORE THAN $500 MUST BE SUPPORTED BY VERBAL OR WRITTEN QUOTATIONS, MORE THAN $1,000 MUST BE
SUPPORTED BY FORMAL WRITTEN QUOTATIONS AND MORE THAN $3,500 MUST BE DONE THROUGH A FORMAL BID PROCESS.
QUOTATIONS MUST BE FROM AT LEAST THREE (3) RESPONSIBLE BIDDERS AND MUST BE ATTACHED.

QUOTATIONS TAKEN BY:(Printed Name/Signature) OMAR

CIRCLE ONE APPROVAL
BID ONLY RUSH CONTRACT ONLY DEPARTMENT HEAD
DIRECTOR OF FINANCE
QUOTATIONS ONLY EMERGENCY PURCHASE CITY MANAGER
10/14/2013
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

City of Chickasha

Prepared For: Tim Brooks
(405) 544-6576

tim.brooks@chickasha.org

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box (+ Gomplete )

Window Sticker

SUMMARY
[Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box

Interior:Diesel Gray/Black, Heavy Duty Vinyl 40/20/40 Split Bench Seat
Exterior 1:Bright White Clearcoat

Exterior 2:No color has been selected.

Engine: 6.4L V8 HEMI HD

Transmission: 8-Speed Auto {8HP75-LCV)

MSRP:$52,075.00

OPTIONS

CODE MODEL MSRP

DJ7L91 [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box $52,075.00
OPTIONS

2UA Quick Order Package 2UA Tradesman $0.00

ASN Tradesman Power Equipment Group $295.00

DFX Transmission: 8-Speed Auto (8HP75-LCV) $0.00

DME 3.73 Axle Ratio $0.00

DSA Anti-Spin Differential Rear Axle $495.00

ESL Engine: 6.4L V8 HEMI HD $0.00

PW7 Bright White Clearcoat $0.00

TWD Tires: LT245/70R17E BSW AS $0.00

TXX8 Diesel Gray/Black, Heavy Duty Vinyl 40/20/40 Split Bench Seat $0.00

WAA Wheels: 17" x 7.5" Black Steel Styled $0.00

XXS Upfitter Electronic Module (VSIM) $345.00

Z7F GVWR: 10,000 Ibs $0.00
SUBTOTAL $53,210.00
Adjustments Total $0.00
Destination Charge $2,095.00
TOTAL PRICE $55,305.00

FUEL ECONOMY
Est City:N/A
Est Highway:N/A

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer’s

input is subject to the accuracy of the input provided.
Data Version: 25912. Data Updated: Jul 7, 2025 6:46:00 PM PDT.

Jul 8, 2025
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box (+/ Complete )

Est Highway Cruising Range:N/A

Standard Equipment

Mechanical
Engine: 6.4L V8 HEMI HD (STD)
Transmission: 8-Speed Auto (8HP75-LCV) (STD)
3.73 Axle Ratio (STD)
GVWR: 10,000 Ibs (STD)
50 State Emissions
Transmission w/Driver Selectable Mode
Electronic Transfer Case
Part-Time Four-Wheel Drive
730CCA Maintenance-Free Battery w/Run Down Protection
220 Amp Alternator
Class V Towing Equipment -inc: Hitch, Brake Controller and Trailer Sway Control
Trailer Wiring Harness
3320# Maximum Payload
HD Gas-Pressurized Shock Absorbers
Front And Rear Anti-Roll Bars
HD Suspension
Hydraulic Power-Assist Steering
Single Stainless Steel Exhaust
31 Gal. Fuel Tank
Auto Locking Hubs
Multi-Link Front Suspension w/Coil Springs

Solid Axle Rear Suspension w/Coil Springs
4-Wheel Disc Brakes w/4-Wheel ABS, Front And Rear Vented Discs, Brake Assist and Hill Hold Control

Exterior
Wheels: 17" x 7.5" Black Steel Styled (STD)

Tires: LT245/70R17E BSW AS (STD)

Regular Box Style

Wheels w/Hub Covers

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without notice, and do not include certain fees, laxes and charges that may be required by law or vary by manufacturer or region.

Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer's
input is subject to the accuracy of the input provided. .
Data Version: 25912, Data Updated: Jul 7, 2025 6:46:00 PM PDT.
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Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box (+ Complete )

Exterior

Entertainment

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,

Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Black Wheel Center Hub

Firestone Brand Tires

Steel Spare Wheel

Full-Size Spare Tire Stored Underbody w/Crankdown
Black Front Bumper w/2 Tow Hooks

Black Rear Step Bumper

Black Side Windows Trim and Black Front Windshield Trim
Black Door Handles

Manual Side Mirrors

Manual Telescoping Mirrors

Manual Folding Exterior Mirrors

Black Exterior Mirrors

Fixed Rear Window w/Defroster

Variable Intermittent Wipers

Deep Tinted Glass

Galvanized Steel/Aluminum Panels

Black Grille

Tailgate Rear Cargo Access

Tailgate/Rear Door Lock Included w/Power Door Locks

Auto On/Off Reflector Led Low/High Beam Daytime Running Lights Preference Setting Headlamps w/Delay-Off

Cargo Lamp w/High Mount Stop Light
Front Fog Lamps

Radio w/Seek-Scan, Clock, Speed Compensated Volume Control, Aux Audio Input Jack, Voice Activation,

Radio Data System and Uconnect External Memory Control

Radio: Uconnect 5 w/8.4" Display
Streaming Audio

Integrated Roof Antenna

6 Speakers

2 LCD Monitors In The Front

specifications, and availability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufaclurer or region.
Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer's

input is subject to the accuracy of the input provided.
Data Version: 25912, Data Updated: Jul 7, 2025 6:46:00 PM PDT.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box ( / Complete )

Interior

Driver Seat

Manual Adjust 4-Way Driver Seat
Passenger Seat

Manual Adjust 4-Way Front Passenger Seat
Vinyl Rear Seat

Manual Tilt Steering Column

Gauges -inc: Speedometer, Odometer, Voltmeter, Oil Pressure, Engine Coolant Temp, Tachometer, Oil
Temperature, Transmission Fluid Temp, Engine Hour Meter and Trip Odometer

Power Rear Windows

Voice Recorder

Rear Folding Seat

Rear Cupholder

Compass

Proximity Key For Push Button Start Only

Valet Function

Remote Keyless Entry wilntegrated Key Transmitter, llluminated Entry and Panic Button
Cruise Control w/Steering Wheel Controls

Adaptive Cruise Control

Manual Air Conditioning

HVAC -inc: Underseat Ducts and Console Ducts

Glove Box

Interior Trim -inc: Metal-Look Instrument Panel Insert and Chrome/Metal-Look Interior Accents
Full Cloth Headliner

Urethane Gear Shifter Material

Heavy Duty Vinyl 40/20/40 Split Bench Seat

Day-Night Rearview Mirror

Passenger Visor Vanity Mirror

Partial Floor Console w/Storage, Mini Overhead Console and 2 12V DC Power Outlets
Front Map Lights

Fade-To-Off Interior Lighting

Full Vinyl/Rubber Floor Covering

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
ity are subject to change without nolice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.

specifications, and availabil
tual vehicles or exact configurations. Content based on report preparer's

Performance figures are guidelines only, and actual performance may vary. Photos may not represent ac
input is subject to the accuracy of the input provided.
Data Version: 25912. Data Updated: Jul 7, 2025 6:46:00 PM PDT.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box ( / Complete )

Interior
Cab Mounted Cargo Lights

Remote USB Port - Charge Only
GPS Antenna Input

Selectable Tire Fill Alert

Global Telematics Box Module (TBM)
Google Android Auto

Apple CarPlay

Integrated Voice Command w/Bluetooth
Storage Tray

Connectivity - US/Canada

4G LTE Wi-Fi Hot Spot

SiriusXM Radio Service

For Details, Visit DriveUconnect.com

For More Info, Call 800-643-2112

Instrument Panel Bin, Dashboard Storage, Driver / Passenger And Rear Door Bins and 2nd Row Underseat
Storage

Delayed Accessory Power

Power Door Locks w/Autolock Feature
Power 1st Row Windows w/Driver And Passenger 1-Touch Up/Down
Driver Information Center

Qutside Temp Gauge

Analog Appearance

Seats w/Vinyl Back Material

Armrests w/Storage

40/20/40 Split Bench Seat

Front Armrest w/Cupholders

4 Way Front Headrests

2 Way Rear Headrest Seat

Sentry Key Immobilizer

2 12V DC Power Outlets

Air Filtration

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer's

input is subject to the accuracy of the input provided.
Data Version: 25912. Data Updated: Jul 7, 2025 6:46:00 PM PDT.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box (+' Complete)

Safety-Mechanical
Electronic Stability Control (ESC) And Roll Stability Control (RSC)

ABS And Driveline Traction Control

Safety-Exterior

Side Impact Beams

Safety-Interior
Dual Stage Driver And Passenger Seat-Mounted Side Airbags

Collision Mitigation-Front

Tire Specific Low Tire Pressure Warning

Dual Stage Driver And Passenger Front Airbags
Airbag Occupancy Sensor

Curtain 1st And 2nd Row Airbags

Rear Child Safety Locks
Outboard Front Lap And Shoulder Safety Belts -inc: Rear Center 3 Point, Height Adjusters and Pretensioners

ParkView Back-Up Camera

WARRANTY

Basic Years: 3

Basic Miles/km: 36,000

Drivetrain Years: 10

Drivetrain Miles/km: 100,000
Corrosion Years: 5

Corrosion Miles/km: 100,000
Roadside Assistance Years: 5
Roadside Assistance Miles/km: 60,000

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer's
input is subject to the accuracy of the input provided.
Data Version: 25912. Dala Updated: Jul 7, 2025 6:46:00 PM PDT.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 2500 (DJ7L91) Tradesman 4x4 Crew Cab 6'4" Box ( / Complete )

Quote Worksheet
D e R SR R R A A R RN A R
Base Price $52,075.00
Dest Charge $2,095.00
Total Options O $1,135.00
Bty > <23 : : 5 ¥ass E _Subtotal  $55,305.00
State Contvact o ($8,045.00)
o5 R Eihe ST o e : :  Subtotal Pre-Tax Adjustments ~ ($8,045.00)
| Less Customer Discount - 8000
Bt = X z o Subtotal Discount ~ $0.00
(Traden . %000
' _ A ~ Subtotal Trade-In - $0.00
B D ey e e VSRR
(sales Tax . $000
L=2 : B e ho (Rl e 10
W = FRe R Subtotal Post-Tax Adjustments 5 759.00}
_ Total Sales Price  $47,260.00

Dealer Signature / Date Customer Signature / Date

This document contains information considered Confidential between GM and its Clients uniquely. The informalion provided is not intended for public disclosure. Prices,
specifications, and avallability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
Performance figures are guidelines only, and aclual performance may vary. Pholos may not represent actual vehicles or exact configurations. Content based on report preparer’s
input is subject to the accuracy of the input provided.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

City of Chickasha

Prepared For: Tim Brooks
(405) 544-6576

tim.brooks@chickasha.org

Vehicle: [Fleet] 2026 Ram 3500 (D28L91) Tradesman 4x4 Crew Cab 6'4" Box
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L.91) Tradesman 4x4 Crew Cab 6'4" Box (+’ Complete )

Window Sticker

SUMMARY
[Fleet] 2026 Ram 3500 (D28L91) Tradesman 4x4 Crew Cab 6'4" Box

Interior:Diesel Gray/Black, HD Vinyl 40/20/40 Split Bench Seat

Exterior 1:Bright White Clearcoat

Exterior 2:No color has been selected.

Engine: 6.7L 16 Cummins HO Turbo Diesel

Transmission: 8-Speed TorqueFlite HD Automatic

MSRP:$53,275.00

OPTIONS
CODE MODEL MSRP
D28L91 [Fleet] 2026 Ram 3500 (D28L91) Tradesman 4x4 Crew Cab 6'4" Box $53,275.00
OPTIONS
24A Quick Order Package 24A Tradesman $0.00
ASN Tradesman Power Equipment Group $295.00
DFM Transmission: 8-Speed TorqueFlite HD Automatic $0.00
DMR 3.42 Axle Ratio Inc.
ETM Engine: 6.7L 16 Cummins HO Turbo Diesel $12,595.00
NHK Engine Block Heater $95.00
PW7 Bright White Clearcoat $0.00
TCN Tires: LT275/70R18E BSW All Season $0.00
TXX8 Diesel Gray/Black, HD Vinyl 40/20/40 Split Bench Seat $0.00
WBF Wheels: 18" x 8.0" Black Painted Steel $0.00
XX8 Upfitter Electronic Module (VSIM) $345.00
78S GVWR: 11,800 Ib Inc.
SUBTOTAL $66,605.00
Adjustments Total $0.00
Destination Charge $2,095.00
TOTAL P'RICE $68,700.00
FUEL ECONOMY
Est City:N/A
Est Highway:N/A

This document contains information considered Confidential between GM and its Clients uniguely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer's

input is subject to the accuracy of the input provided.
Data Version: 25912. Data Updated: Jul 7, 2025 6:46:00 PM PDT.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L91) Tradesman 4x4 Crew Cab 6'4" Box (+ Complete )

Est Highway Cruising Range:N/A
Standard Equipment

Mechanical
Engine: 6.4L V8 HEMI HD (STD)
Transmission: 8-Speed Auto (8HP75-LCV) (STD)
3.73 Axle Ratio (STD)
GVWR: 11,040 Ib (STD)
50 State Emissions
Transmission w/Driver Selectable Mode
Electronic Transfer Case
Part-Time Four-Wheel Drive
730CCA Maintenance-Free Battery w/Run Down Protection
220 Amp Alternator
Class V Towing Equipment -inc: Hitch, Brake Controller and Trailer Sway Control
Trailer Wiring Harness k
4250# Maximum Payload
HD Gas-Pressurized Shock Absorbers
Front Anti-Roll Bar
Hydraulic Power-Assist Steering
Single Stainless Steel Exhaust
31 Gal. Fuel Tank '
Auto Locking Hubs
Multi-Link Front Suspension w/Coil Springs
Solid Axle Rear Suspension w/Leaf Springs
4-Wheel Disc Brakes w/4-Wheel ABS, Front And Rear Vented Discs, Brake Assist and Hill Hold Control

Mechanical Limited Slip Differential

Exterior
Wheels: 18" x 8.0" Black Painted Steel (STD)

Tires: LT275/70R18E BSW All Season (STD)
Regular Box Style
Steel Spare Wheel

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without notice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
Performance figures are guidelines only, and actual performance may vary. Photos may not represent actual vehicles or exact configurations. Content based on report preparer's

input is subject to the accuracy of the input provided.
Data Version: 25912. Data Updated: Jul 7, 2025 6:46:00 PM PDT.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L91) Tradesman 4x4 Crew Cab 6'4" Box (+/' Complete)

Exterior
Full-Size Spare Tire Stored Underbody w/Crankdown

Black Front Bumper w/2 Tow Hooks

Black Rear Step Bumper

Black Side Windows Trim and Black Front Windshield Trim

Black Door Handles

Manual Side Mirrors w/Convex Spotter

Manual Telescoping Mirrors

Manual Folding Exterior Mirrors

Black Exterior Mirrors

Fixed Rear Window w/Defroster

Variable Intermittent Wipers

Deep Tinted Glass

Galvanized Steel/Aluminum Panels

Black Grille

Tailgate Rear Cargo Access

Manual Tailgate/Rear Door Lock

Auto On/Off Reflector Led Low/High Beam Daytime Running Lights Preference Setting Headlamps w/Delay-Off
Cargo Lamp w/High Mount Stop Light V
Front Fog Lamps

Perimeter/Approach Lights.

Entertainment
Radio w/Seek-Scan, Clock, Speed Compensated Volume Control, Aux Audio Input Jack, Voice Activation,
Radio Data System and Uconnect External Memory Control

Radio: Uconnect 5 w/8.4" Display
Streaming Audio

Integrated Roof Antenna

6 Speakers

GPS Antenna Input

SiriusXM Radio Serv\ice

2 LCD Monitors In The Front

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
specifications, and availability are subject to change without nolice, and do not include certain fees, taxes and charges that may be required by law or vary by manufacturer or region.
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L.91) Tradesman 4x4 Crew Cab 6'4" Box (+/ Complete)

Interior
Driver Seat
Manual Adjust 4-Way Driver Seat
Passenger Seat
Manual Adjust 4-Way Front Passenger Seat
Front Facing Vinyl Rear Seat

Manual Tilt Steering Column

Gauges -inc: Speedometer, Odometer, Voltmeter, Oil Pressure, Engine Coolant Temp, Tachometer, Qil
Temperature, Transmission Fluid Temp, Engine Hour Meter and Trip Odometer

Power Rear Windows
Voice Recorder

Rear Folding Seat

Rear Cupholder

Compass

Proximity Key For Push Button Start Only

Valet Function

Remote Keyless Entry w/lntegrated Key Transmitter, llluminated Entry and Panic Button
Cruise Control w/Steering Wheel Controls

Adaptive Cruise Control

Manual Air Conditioning

HVAC -inc: Underseat Ducts and Console Ducts

Glove Box
Interior Trim -inc: Metal-Look Instrument Panel Insert and Chrome/Metal-Look Interior Accents
Full Cloth Headliner

Urethane Gear Shifter Material

HD Vinyl 40/20/40 Split Bench Seat

Day-Night Rearview Mirror

Passenger Visor Vanity Mirror

Mini Overhead Console and 2 12V DC Power Outlets

Front Map Lights

Fade-To-Off Interior Lighting

Full Vinyl/Rubber Floor Covering

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L.91) Tradesman 4x4 Crew Cab 6'4" Box (+/ Complete )

Interior
Cab Mounted Cargo Lights

Remote USB Port - Charge Only
Selectable Tire Fill Alert

Global Telematics Box Module (TBM)
Google Android Auto

Apple CarPlay

4G LTE Wi-Fi Hot Spot

Integrated Voice Command w/Bluetooth
Storage Tray

Connectivity - US/Canada

Instrument Panel Bin, Dashboard Storage, Driver / Passenger And Rear Door Bins and 2nd Row Underseat
Storage

Delayed Accessory Power
Power Door Locks w/Autolock Feature
Power 1st Row Windows w/Driver And Passenger 1-Touch Up/Down
Driver Information Center
Outside Temp Gauge
Analog Appearance
Seats w/Vinyl Back Material
Armrests w/Storage
40/20/40 Split Bench Seat
Front Armrest w/Cupholders
4 Way Front Headrests
2 Way Rear Headrest Seat
Sentry Key Immobilizer
2 12V DC Power Qutlets
Air Filtration
Safety-Mechanical
Electronic Stability Control (ESC) And Roll Stability Control (RSC)

ABS And Driveline Traction Control

This document contains information considered Confidential between GM and its Clients uniquely. The information provided is not intended for public disclosure. Prices,
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L91) Tradesman 4x4 Crew Cab 6'4" Box ( 7 Complete )

Safety-Exterior

Side Impact Beams

Safety-Interior
Dual Stage Driver And Passenger Seat-Mounted Side Airbags

Collision Mitigation-Front

Tire Specific Low Tire Pressure Warning

Dual Stage Driver And Passenger Front Airbags
Airbag Occupancy Sensor

Curtain 1st And 2nd Row Airbags

Rear Child Safety Locks
Outboard Front Lap And Shoulder Safety Belts -inc: Rear Center 3 Point, Height Adjusters and Pretensioners

ParkView Back-Up Camera

WARRANTY

Basic Years: 3

Basic Milesfkm: 36,000

Drivetrain Years: 10

Drivetrain Miles/km: 100,000
Corrosion Years: 5

Corrosion Miles/km: 100,000
Roadside Assistance Years: 5
Roadside Assistance Miles/km: 60,000
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Cooper Fleet Services
Brandon Harley | (405)737-3389 | brandonharley@cooperfleet.com

Vehicle: [Fleet] 2026 Ram 3500 (D28L.91) Tradesman 4x4 Crew Cab 6'4" Box (+/ Complete )

Quote Worksheet

R T R R N S T R PRI R _ MsRe
Base Price $53,275.00
Dest Charge $2,095.00
Total Options e $13,330.00
BN ae _ = e : s ~ Subtotal ~ $68,700.00
State Contrct (8952000
PRty e 7 : ] ~ Subtotal Pre-Tax Adjustments  ($9,520.00) |
| Less Customer Discount - ) 8000
| n ¢ £ » Subtotal Discount = _ $0.00
Tden e soo0|
| = s : ey A R T e ~ Subtotal Traden $0.00 |
R e s e e ONGININGe T 0, (VKD
| Sales Tax_ S - 000
IS5 o Al S GubtewTewen - T - §UAD
S 3 S 7  Subtotal Post-Tax Adjustments  $0.00|
3 e * : 4 > ~ Total Sales Price ~ $59,180.00
Dealer Signature / Date Customer Signature / Date
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	1. Call to Order / Roll Call.
	2. Consent Docket:
	a. Acceptance of the Minutes of the July 7, 2025 regu
	Communication
	CMA 7-7-2025

	b. Accept Claims List.
	Communication


	3. Discussion/Approval of Items Removed from Consent Docket:
	4. Consideration and Discussion Items:
	a. Discussion, consideration, and possible action to 
	Communication
	20250716083407894

	b. Discussion, consideration, and possible action to 
	Communication
	20250716090343529


	5. Motion for Adjournment.

